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Wednesday Attendance About Even With ’32 


Show Stimulates N. Y. Showroom INCREASE IN VISITORS NOTED 
Attendance; Reports at Variance 





Some Dealers Claim Good eetuane in diate, 


and Sales; Others 


See Little Change 


New York, Jan. 11.—A survey of local automobile show- 
rooms indicates rather mixed opinions as to the actual results 
of the National Automobile Show at Grand Central Palace 
in so far as it has affected attendance and sales at the local 


outlets. Many of the dealers 


have reported an increase in 


attendance and sales, while others declare that the effect has 


been negligible. 

Special displays and other at- 
tractions have been arranged at 
many of the showrooms which are 
proving valuable in bringing in 
prospects. Bad weather on Monday 
of this week, however, has no doubt 
cut down attendance from what 
might have been expected. 


At the Auburn salesroom at 1792 
Broadway A. R. Gribben, Jr., stated 
that in spite of interference of rain 
on Monday the crowds for the week 
had been unusually good and many 
orders had been taken. The com- 
pany is making no special exhibit 
at the salesroom. The most opti- 
mistic portion of this report is, how- 
ever, that the company is making 
more sales from fewer prospects, 
which indicates that fewer people 
are looking merely for pastime. 

At the Chevrolet salesroom at 
Broadway and 66th Street it was re- 
ported that the show has been a 
definite stimulant to sales. The 
company has gone to great pains 


FEDERAL DEALERS 
DINE AT COMMODORE 


New York, Jan. 11.—Between 75 
and 100 Federal truck dealers who 
form the Eastern section attended 





M, L. J. F. Bowman 


Pulcher 


a luncheon at noon today in the 
West Ball Room at the Commodore 
Hotel. M. L. Pulcher, president, and 





in decorating for the week, and 


(Continued on Page 11) 


LITCHFIELD PRAISES 
SHARE THE WORK PLAN 


New York, Jan. 11.—“The advan- 
tage of having 100 per cent. of the 
workers’ working 
80 per cent. of the 
time over having 
80 per cent. of the 
workers’ working 
full time should 
be apparent to 7. 
all,” Paul W. 
Litchfield, presi- 
dent’ of Goodyear 
Tire and Rubber 
Company, de- 
clared tonight in 
an ‘address in New 
York, delivered 
under the auspices of the Share the 
Work Movement over the N. B. C. 
WJZ nation-wide chain. 

“It is true,” he said, “that the in- 
comes of the 80 per cent. are some- 
what reduced, but the additional 20 
per cent. are placed in the market 
for commodities rather than being 
left completely out of the economic 
picture.” Mr. Litchfield said his 
company had been able to give part- 
time employment to at least 3,000 


(Continued on Page 6) 





P. W. Litchfield 





J. F. Bowman, director of sales, ad- 
dressed the dealers. 

Mr. Pulcher explained in detail 
the changes and advantages of the 
Federal offering for 1933 and then 
introduced Mr. Bowman, who met 
the organization in this section in 
his new capacity as director of sales. 
Mr. Bowman put his cards on the 
table, so to speak, so that dealers 
will know exactly what the factory 


(Continued on Page 11) 


CARS OF 1933 MARKED 
BY LUMINOUS COLORS 


New York, Jan. 11.—Outstanding 
new motor car finishes which glow 
as never before are features of the 
1933 automobiles, says Howard 
Ketcham, director of the Duco Col- 
or Advisory Service of Detroit. The 
intensity and beauty of these colors 
are due to developments during the 
past few years, They are aimed to 
still further glorify the automobile 
by introduction to the highest de- 
gree of the reflection factor in dec- 
oration. 

First pearl essence was resorted to 
in an effort to capitalize the psy- 
chology of the sales appeal of re- 
flection; next came Duco, with a 
metallic content. Now motor car 
builders have turned to a new anal- 


(Continued on Page 2) 


BROOKLYN SHOW 
TO OPEN MONDAY 
IN 106TH ARMORY 


Brooklyn, N. Y., Jan. 
vealed to Brooklyn in luxufious ar- 
ray upon the great drill floor of the | 
106th Infantry Armory at Bedford | 
and Atlantic Avenues, starting next | 
Monday. With the welcoming speech 


at 2 o’clock, by Borough President | 


Henry Hesterberg, the twenty-second 
annual Brooklyn Automobile Show 
officially will be inaugurated, 


It promises to be one of the finest 


and most interesting exhibits yet} 


staged in the borough. 

The firms listed and the cars they 
will exhibit are as follows: Bedford 
Chevrulet Sales Corporation, Galla- 


gher Sales Corporation, Grove Motor | 
Sales Company, and Spielman Mo- | 


tor Sales Company, Chevrolet; Berry | 
Brothers, De Soto and Plymouth; | 
Bishop, McCormick & Bishop, Dodge | 
and Plymouth, Cadillac Motor Car) 
Company, Cadillac and La Salle; | 
Flood Motors, Inc., Oldsmobile, | 


(Continued on Page 7) 


N.S. P. A. EXPORT GROUP 
URGES LOWER TARIFFS 


New York, Jan, 11.—Standardiza- | 
tion of export practices by American | 
automotive firms and the need for | 
negotiations by the United States | 
for reciprocal tariff agreements with | 
other nations were discussed today | 
at a meeting of the international 
trade committee of N. S. P. A., meet- 
ing at the Hotel New Yorker. 

Dempster McIntosh, chairman of 
the committee, presided. He ex- 
pressed the view that the 1933 out- 


11.—The | 
smartest motors of 1933 will be re- | 





APPEARS TO BE CONTINUING 


New York, Jan. 11.—T he enuuait tendency in attend- 
ance at the Palace which began Tuesday was still in evidence 


today. 





Up to dinner time the number of visitors was run- 


ning about the same as on Wednesday of last year’s exhibi- 


tion. 


FAULKNER TELLS S. A. E. 
DEPRESSION HAS AIDED 
NATION'S PROGRESS 


New York, Jan 11.—Approximate- 
ly 1,000 members of the Society of 
Automotive Engineers and _ their 
friends attended the annual dinner 


vania Hotel tonight. 





C, F. Kettering 


R. H, Faulkner 


of show week. It presented the best } 
opportunity of the week for engi- 
neers 1n the industry to get together | 


and swap ideas past, present and 
future. Usually these meetings are 
{held on Thursday evening but the 


(Continued on Page 11) 


SLOAN TO REVEAL 
CONSUMER TRENDS 


New York, Jan. 11.—Alfred P.| 
Sloan, Jr., president of General Mo- | 
tors Corporation, will give a lunch- 
eon at the Hotel Waldorf-Astoria 


| 





look for increased parts and equip- 
ment sales is good, but he felt that 
if the government c can be convinced 


(Continued on Page 11) 


WHERE TO GET A. D. N. 
DURING THE SHOW 


Show issues to trade visit- 
ors in New York are free 
and may be obtained from 
your hotel newsstand, in the 
press room at the show, or 
at your own booth or dealer 
meeting. 

Telephne your news to 
Editorial Department, CA- 
nal 6-1010 or 1011, 350 Hud- 
son St. 








tomorrow noon to a group of well- 
known economists, at which time he | 
will make known the results of a 
very important consumer survey 
completed recently by the — 
tion. 

This survey has not been confined | 
to automotive fields alone, and wae | 
compiled in a house-to-house can- 
vass which, it is believed, gives the | 





most accurate check available. 


HUGHES PROMOTED 


BY NEW DEPARTURE 


11.—Retire- 
as general 


Bristol, Conn, Jan, 
ment of DeWitt Page 


manager of the New Departure Man- 


ufacturing Company and the pro- 
motion of Frederick G. Hughes, as- 


(Continued on Page 11) 


of the society hela at the Pennsyl-| 
The gathering | 
was as usual one of the highlights | 


- 


The night crowd is expected to make an even better 
——* showing. 


The dismal rain of Monday held 
down attendance on that day so 
that the total to date, though no 
official figures are available, has 
probably been under the same part 
of the 1932 show. Weather has a 
| considerable part in setting the final 
attendance figures. The weather to- 
day was well enough, rather warm, 
but there is a promise of rain in the 
air, and*the weathc: man threatens 
colder with clearing for tomorrow. 

Some of the exhibiting companies 
report sales as having been excellent 
and others are not so enthusiastic. 
| This condition has not been un- 
known at previous shows. 

With a decent break in the 
weather for the last half of the 
week, the best part of the show 
from an attendance point of view 
still lies ahead. It may quite well be 
that when final figures are in, the 
1933 exhibition will make a very 
| Satisfactory showing. 





GENERAL BUSINESS 


GAIN SEEN BY FISHER 


New York, Jan, 11.—A_ pick-up 
in production of general industries 
of 15 to 20 per cent. during 1933, 





L, P. Fisher 


John C. Chick 


based on inventory requiremenis 
| alone, was the happy estimafe made 
today by L. P. Fisher, president of 
the Cadillac Motor Car Company, 
before 250 dealers and distributors 


(Continued on Page 11) 


N. A.C. C. DIRECTORS 
MEET AND LUNCH 


New York, Jan 11.—The board of 
directors of the National Automo- 
bile Chamber of Commerce contin- 
ued its session this morning at head- 
quarters, 366 Madison Ave. The 
meeting took up a general discussion 
of subjects of prime importance in 
the automotive industry at the pres- 
ent moment, At noon the meeting 


(Continued on Page 11) 
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FOR SHOW VISITORS — Automotive Daily News offices: Editorial and Advertising, 350 Hudson Street. 
Editorial telephone, CAnal 6-1010, CAnal 6-1011. Advertising, CAnal 6-1001, CAnal 6-1008. 
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lowest levels in years. Auburn Auto- 
mobile Company is fortunate in 
having Harry Dunn, vice-president 
in charge of purchases. Harry has 
been buying all and sundry which 
go into the making of automobiles 
N. E. McDarby, vice-president in| for about one-quarter of a century, 
charge of sales of the Auburn Auto- jin fact he is perhaps the dean of 
bile Company, is| the buying end of the automotive 
one éxecutive in| industry, and what he doesn’t know 
the industry who|®#bout driving a hard bargain can be 
finds the airplane | Written on the back of a postage 
convenient in| stamp with a whitewash brush. 
making business * « * 
trips. 
Mac wants to find 
out in a hurry|yarn of how he rescued Al Raschid 
what the situa-|Haroun Sinsabaugh, Detroit editor 
tion is in Squee-|of Automotive Daily News from the 
™ dunk, or where| Lexington Avenue jungles in the 
have you, he hops wee m’s early this week. Al Raschid 
N. E. McDarby . plane and is|Sinsabaugh is reported to have been 


here before you realize he has gone, | Supporting a Dipsy Drone against a 

Tnsidentally, did you know that he | neighboring building and handing 
was an instructor of pilots in the | him dimes (in dribbles). Chris, this 
Army during the late unpleasant- is not 1929 and, after all, you are a 
ness with Germany? gentleman of the press. 


* * * 
* * * 


: Ralph Ebbert, manager of the 

When Greek meets Greek that's resin Motor Vehicle Dealers As- 
something, But when a parts asso-| sociation, attended the informal 
ciation man meets a dealer associa- | meeting of the National Association 
tion man there’s plenty of room for | of Automobile Show Managers = 
argument. And so—oh, when Ralph | week and has promised that the 
Sandt of the National Standard | Brooklyn show, at the 106th Infantry 


ites a full 
Parts Association met Harry Bragg | Armory, will give Brooklynites a 
of the New York Automobile Mer- | size replica of the New York show. 


chants Association there was a lively ee ee eee 
discussion of how, why and what 
discounts dealers should give to in- 
dependent garages and etc. Broadway Auto Supply has been or- 
» ee ganized by R. B. Miller and =. 

ays of what is laugh-/ates to establish and operate a) 
oar ee aaneien a manufac- | wholesale and retail automotive sup- 
turing company with a good pur- ply and equipment business in mod- 
chasing department is twice blessed, | ern quarters at 125-27 Broadway 
even though commodities are at the | here. 


For greater 
convenience 


NO GETTING away from it, 
those heroic little valve cores must 
be protected if they are to fulfill 
their promise faithfully. Valve 
caps are an air-sealing aid. Dust 
caps afford further protection to 
both valve core and valve cap. 


Admittedly, their unscrewing 
and replacing does consume time. 
The Schrader Dublchek was de- 
signed to save that time. It elimi- 
nates dust and dirt. And is the 
equivalent of an extra valve. It 
affords a great incentive to the mo- 
torist to keep his tires inflated to 
the correct pressure—and thus ob- 
tain the utmost tire mileage for his 
money. 


With a pair of pliers, affix a set 
of Schrader Dublcheks, perma- 
nently, to your tire-valve stems— 
and make inflating and air-gauging 
your tires as easy as turning on a 


Personal Notes 
At the Show 


Whenever | 





nied 





FIRM REORGANIZES 
Buffalo, N. Y., Jan. 11.—The 


.. « Inflate 





and test 
pressure 





right thru 
the Schrader 
tire saving 


water tap. 
oa , DUBLCHEK 
Nothing to unscrew! Nothing 
to replace! Simply snap on the air- Valve Cap 


chuck and the air shoots in—right 
through the Dublchek. Gauge air 
pressure the same way. Guaranteed 
air-tight under as much as 250 
pounds pressure—even_ should 
valve core become damaged. And 
Dublcheks are mighty hard to lose 
or mislay. 


) 


—s 


Gas, Tire, Automobile and 
Accessory Stations 


Schrader Dublcheks are comparatively 
new to the motoring public. There’s a wide 
market before you—and one which will 
respond readily to Dublchek’s appeal. Rea- 
sonably priced. Easy to sell. #rofitable 
to handle. And the name “Schrader” is 
a guarantee of their efficiency and quality. 
Get in touch with your regular source of 
supply. Made by A. Schrader’s Son, Inc.— 
Makers of pneumatic valves since 1844,— 
Brooklyn, Toronto, London. 


Schrader 


Reg. U. 8. Pat. Off. 
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TIRE VALVES TIRE GAUGES 


Be sure it’s @ Schrader--Look for the name 





CARS OF 1933 MARKED 
BY LUMINOUS COLORS 


(Continued from Page 1) 
ysis of color in which maximum 
luminosity has been studied to en- 
hance appearance. The new range 
of colors is the result of what is 


called a calibrated system applied 
to Duco colors which permits the 


| Samaritan Tom Hay of National | selection of maximum intensity and 
| Used Car Market Reports has a little | allows automombile makers to pre- 


sent their products with the shiniest 
possible surfaces. 

Among the most distinguished of 
the newly conceived finishes is an 
effulgent yellow red, used as the 
body color in combination with a 
yellow red of lower intensity. A 
pure rich green is also an innova- 
tion. The stripes are in a high 
value strong intensity representa- 
tive of the body hue. Another new 
color is what i& called a green blue 
green, appearing on the car body, 
with wheels of a higher intensity 
and stripes of the same color in a 
still higher value. Pure blue, which 
has never before been developed in 
Duco, has made its appearance. The 
color specialists describe it as half 
way between green and purple. It 
has a striking, smart newness. In 
some models this blue is being em- 
bellished with chromium. Neutral 
colors have been used widely, the 
idea being that perfect neutrals lack 
any hue semblance and constitute 
color values which do not tire 
readily and-combine effectively with 
any other color. This makes it pos- 
sible for a woman to appear to ad- 
vantage in a neutral finished car in 
any colored gown she chooses with- 
out danger of a color clash. 

Blue green of a new intensity, with 
stripes in silver; a rich, full red; 
maroon, so treated that the orange 
or bricky cast so undesirable in this 
color has been eliminated, are also 
among the offerings in the 1933 lines. 

The skill and experience of the 
color specialist have been called 
upon by the motor car manufac- 
turers to help create a surface which 
makes the automobile more pleas- 
ing and desirable than ever. It is 
a trend toward brightness. It is 
based on luminosity and brilliance 
and it certainly reflects a new style 
leadership, 


LOS ANGELES SHOW . 
HAS RECORD DISPLAY 


Los Angeles, Jan. 11—The Twen- 
tieth Los Angeles Automobile Show 
is under way showing all that is 
new in automobiles. The exposition, 
housed in a double auditorium at 
Wilshire and Fairfax Avenues, fea- 
tures the largest display of automo- 
biles ever to be presented on the 
Pacific Coast, according to offic‘als 
of the Los Angeles Motor Car Deal- 
ers’ Association, which is sponsoring 
the event. 

Twenty-eight different makes of 
automobiles are represented in the 
three hundred models on display, 
while other exhibits include trucks 
and commercial cars, speed boats, 
airplanes and automotive acces- 
Ss 
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Beal Tells Auburn 
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At the Banquet 
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Sen. Harrison Pledges Help 
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Towels for Cars 
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| Chris Sinsabaugh—Detroit Editor 








OT the least interesting feature of the Auburn dealers’ 
luncheon at the Commodore. was the first show appear- 

ance of the new president, W. H. Beal, who comes into the 
picture from Lycoming Motors. In his earnest and well 
thought out presentation of what the immediate future holds 
forth for Auburn dealers, President Beal showed a grasp of 
the situation that convinced his listeners that he talked their 
language and that his forecasting was based on facts that 
had come to his desk and which had been carefully studied. 
Beal’s logic as to why Auburn did not invade the low- 
priced field was based on statistics which he quoted. Said 
he, there were three manufacturers in this division in 1929 
getting 78.9 per cent. of the industry’s volume; in 1932 there 
were eleven in this sector, getting 81.4 per cent., with com- 
petition decidedly hot. Auburn, he thinks, is in a price class 
in which it always has been a strong factor and this year 
it is in an even more strategic position to hold its prominence, 


with better cars and an extra strong dealer. organization. 
; * * * 


BEAL DECLARED that Auburn will sell more cars in 
its class than last year, but only by an aggressive sales policy 
such as outlined by Neil McDerby. He said adversity makes 
for good business men and he hoped his dealers would not 
be whipplebirds, That word intrigued the audience, because 
few of us knew what a whipplebird was until Beal told us 
that it is a bird that flies backward. 

And then we heard E, L. Cord, who flew here from 
California for the show and whose talk to the dealers 
reflected his confidence in his factory organization, devel- 
oped to such a point that Mr. Cord feels that it is ready to 
assume a greater degree of responsibility than ever. As to 
outlook, Mr. Cord said that he neither was optimistic nor 
pessimistic. He finds so many in the latter class that he 


consequently looks for business to go the other way. 
* * ca 


THIS AUBURN affair was my start of a busy after- 
noon and evening, with the crux at night—the N. A. C. C. 
dinner—the one time of the year when you meet all your old 
friends in the industry and make so many new ones during 
the half hour preceding the ringing of the dinner bell. This 
time there was somewhat of an innovation so far as we news- 
paper men were concerned, because General Motors had us 
all up to the University Club at 6 o’clock to meet some of the 
leading executives of the big organization—A. P. Sloan, Jr., 
A. H. Swayne, Charles F. Kettering, Donaldson Brown, P. C, 
Stettenius, R. H. Grant, Ben Koether and others. A pleas- 
ing interlude and a gracious gesture on the part of the cor- 
poration for us Paul Prys and really a curtain raiser to the 
N. A. C. C. dinner. 7 ‘ 


BEFORE I GET along with my story, I’m tipping you 
off as to what is to happen at noon today at the New York 
Advertising Club’s luncheon which 
will be attended by most of the lead- 
ing executives in the industry. The 
affair is to go on the air and if you 
can’t be at the lunch you can tune 
in and hear the dynamic Richard 
H. Grant give you some facts and 
figures as to what’s just ahead of 
us and which most likely will go a 
long way toward reassuring you in 
e laying out your business charts. If 
Grant gives you what I understand 
he will you are going to get a low- 
down well worth listening to. 

* - * 

I WOULD SAY that the N. A.C. C, 
program was one of the best Al 
Reeves ever has put on. Securing 
Senator Pat Harrison for the fea- 
ture speaker was nothing more or 
less than a stroke of genius. He 
made us feel that the industry has 
a champion in the new Democratic 
administration and his assurances of 
huge cuts in government expense, 
ithe repeal of the Eighteenth 
| Amendment by the next Congress 
| and the sure balancing of the budget 
s because of increased revenues 
brought about by such legislation 
fare of a most satisfying nature to 


(Continued on Page 5) 
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| Retail Salesmen 


This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


Give us the benefit of your reactions on 





New Brunswick Car Dealers 
Viewing *33 With Optimism 


New Brunswick, N. J., Jan. 11.— 
Automobile sales during the year| city. The agency also sold 500 used 
1932 were generally below those of| cars, but even then busines fell | 
the preceding year, according to a quite a bit below the previous year. 
consensus of dealers in this city and 
Highland Park, The lower priced cars 
sold almost as well as in previous 
years, but the automobiles in the 
higher price levels, as a general rule, 
suffered from mild declines in sales. 

While some of the dealers did not 
do so well with new car sales, they 
made up pretty well with an increase 
in turnover of used cars. The in- 
creased popularity of the used car 
became especially apparent in the 
past year, two local dealers selling 
more than 500 cars apiece, while 
nearly all the others reported them 
moving briskly. 

Cash transactions were not very 
mush in evidence during the year} 
. Most people preferred trade-in sales 
to full payments in cash and as a 
result the dealers had more used 
cars on hand to sell. 

Nearly without exception the deal- 
ers talked optimistically about busi- 
ness during the current year. What 
with the all-round improvements in 
each make of car and the scaling of 
prices by some of the companies the 
dealers are sure that the average 
man will be more car-minded than 
ever before. 

As in the past years Ford and 
Chevrolet were the leaders in the 
field, with the latter holding a slight 
edge in total sales throughout the 
year. The third best seller in this 
city was the Chrysler, while the Ply- 
mouth was right behind in fourth 
position. 

The Russell Chevrolet Company 
sold 327 Chevrolets during the past 
year, according to Louis B. Migliorini, 
who was president of the company 
during that time. This company 
also sold 500 used automobiles. This 
was a bit below the 1931 business, but 
Mr. Migliorini, now president of the 
Rutgers Chevrolet Company, has 
better hopes for the current year, as 
1933 model Chevrolet is at the pres- 
ent time enjoying a record sale in 
this city. 

“We have had on the average of 
seventy-five visitors daily since the through several months. 
hectic first week and are — —_ « 
teen or eignteen orders behind in 
being filled. We expect to be up| JOPLIN, MO. 





the Quality Motor Sales, Inc., 


agency. 


distributor of the Studebaker, Pierce- 
Arrow and Rockne, is one which re- 


increase in 











SEATTLE, WASH. 


A bright ray of hope in the busi- | 
ness outlook for 1932 is reported to | 
exist in the central and eastern 
Washington sections, where hops 
and barley are grown, and in Idaho, 
where barley is a new crop that is 
coming rapidly to the front, with 
the expected return of legal beer. 
This is the statement of S. L. Sav- 
idge of the firm of the same name, 
| Nash distributor for the Northwest. 
His territory goes as far east as 


Anaconda, Mont. 
a 


a a» 

Seattle Automobile Dealers Associa- 
tion has been postponed again, in 
order to get weil past the holiday 
season. 
Seattle automobile show this year 
is also undecided yet, with the out- 
look not so favorable. 

* 


7 * 

The new car dealers of Seattle 
are co-operating to put over the 
advertising campaign, based on the 
slogan, “Don’t gamble with your 
investment.” This is being prepared | 
by the Carl W. Art Agency, and is | 
|a@ striking campaign, both in the 
wording of the copy and the de- 





to standard by the end of next}; The Gorman Motor Company, 
weet,” Mr. Migliorini said. dealers in Chrysler and Plymouth 
Three hundred Fords were sold |motor cars and parts, will move 


about January 15 from its present 


by tne W. E, Mount & Son Com- 
location to a building formerly used 


pany on Albany Street, exclusive 


Giving Car sacar Boost 
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TO ASSIST the motor car industry in moving the public into new 
car-buying action, the Packer and Central Outdoor group of Outdoor 
Advertising plants in thirteen states have produced the above twenty- 
four sheet poster, and are donating hundreds of poster panels in 
metropolitan centers to carry this poster during January and February 


Final election of officers of the | 


The matter of holding a} 





This Is Your Page 





Fs in 1932, largely because of 


|the surprisingly large sale of the 


| 





| place in production when it was| the worst year in recent times. Bank | 


| 


distributor of the Ford cars in this Company, 


The Chrysler proved very popular | however, 
and 154 new models were sold by/| sold, an average of one for every 
on | day in the year. 

Albany Street. Besides the Chrysler | 
114 Plymouths were Sold by this | New Brunswick Buick Company be- 
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Dealer Activities 








| 


signs. The dealers are pleased with | 





results and will carry the campaign | 









Rockne. Studebaker sales were a 
trifle better than 1931, while not 
quite so many Pierce-Arrows were 
sold. The sensational sale of the 
Rockne, however, shot the business 
up to where it showed a big im- 
provement over that of the preced- 
ing year. 

The Rockne, a new car last year, 

was ranked in thirty-fifth or last 


first placed on the market, but in 


the comparatively short space of a 


year staged a sensational climb all 
the way to eighth position. 

The Pontiac also enjoyed a good 
sale, according to information re- 
ceived from the Ellis Motor Car 
which sold a total of 110 
in 1932. Thirty-five Auburns were 
distributed by the same dealership. 

Its banner business was done, 
with used cars, 365 being 


Sixty-two Buicks were sold by the 


fore the dealership was taken over 


The J. Arthur Applegate Agency,| by the De Angelis Brothers late in 


the year. The De Angelis Brothers 
dealership sold seventy-two cars, 


ports a brighter year, a 37 per cent. | both Nash and Buick, as well as 237 
business having been! used cars. 











by the Nash seteaiatis The re- 
} moval will mean consolidation under 
;one roof of the Gorman new car | 
|and used car wpusinesses liereto- 


|fore the used car and service de- 


partments have been operated 
separately. 
x om * 
The Marold Motor Company, lo- 


|cal distributor for Studebaker and 


Rockne motor cars, has acquired 
the local dealership for Indiana and 
White trucks, and a $10,000 stock of 
parts is being installed at the Mar- 
old establishment. Indiana and 
White trucks formerly were handled 
here by the White company, headed 
by Fred Hunsaker, before the Stude- 
baker Motor Company absorbed the 
Indiana and White company. The 
White agency 
ued, 


ST. PAUL, MINN. 


Auren Crane, 


been sulling Buicks, is now associat- 


ed with St. Paul Motors, Inc., exclu- | 


sive Ramsey county Buick dealers, 
- . 7° 


Appointment of Carl R. Leonard 


as Buick Service manager of St. 
Paul Motors, Inc., has been an- 
nounced by J. E. Warren Snell, 


president and general manager. Mr. 
Leonard has been associated with | 
Buick service in St. Paul for the past | 
eleven years. St. Paul Motors, Inc., 
is located in the former McDonald 
Chevrolet Company building at 4th 
Street and Pleasant Avenue. 


J. P. Hoek is the manager of the 


new Ford sales and service station | 


at 117 University Ave. west which 
has been opened by the Ford Motor 
Sales Company, 
7 * 

Tom McDermott is now associated 
with the St. Paul Motors, Inc., ex- 
clusive Buick dealers for Ramsey 


county, which includes St. Paul. 
+. - . 


Riegel Brothers, Dodge dealers, 
have purchesed two additional build- 
ings to be in position to take care of 
added business expected to develop 
in the Inland Empire within the 
next two years. One is a two-story 
brick and concrete structure and the 
other a four-story brick warehouse, 
both having elevator facilities and 
adjoining the Northern Pacific 
tracks, 


. 


SPOKANE, WASH. 


Eldridge Motors, Inc., pioneer 
Buick dealer here, announces addi- 
tion of the Cadillac, La Salle and 
Pontiac lines, making four General 
Motors lines it handles. The new 
lines were added as the result of 
purchase by the Eldridge firm of 
the Thempson-Cadillac Company, 


which had previously handled the} 


three lines now added to Eldridge’s 
franchises. 


has been discontin- | 


veteran St. Paul | 
salesman who for the past year has | 


Denver Bankers Say 1932 
Has Taught Valuable Lesson 


By IRA R. ALEXANDER 


Staff Correspondent 
Denver, Col., Jan. 11—Denver bank- 
| ing circles admit that 1932 has been 


| clearings, 
| building permits, value of new build- 
| ing construction, livestock receipts, 
| retail business and the like have 
| been far below previous years, To 
make matters worse, the proportion- 
|ate drops from 1931 have been 


greater than the 1931 figures were 
|} under those of the preceding year. 
A prominent Denver banker, who 
prefers to be quoted unidentified, 
says that “1932 business has taught 
us to conserve; to lower our stan- 
dards. Heretofore we have placed a 
false value on the dollar and now 
we have come to a realization of 
what it is worth. The medicine has 
been hard to take and the disease 
has been very painful. Yet, it has 
been a valuable lesson. Those who 


j}ably. Those who have not are not 
capable of doing so. 





business man who has not curtailed 
to the utmost economy, who still 
allows himself a high salary and 
attempts to keep up to the standard 
of yesteryear has gone under or is 
| rapidly hurling himself in that 
| direction. 

| “The wages and salaries of the 
good years are gone—gone for a 
| long, long time, and we might just 
las well acknowledge that fact and 
govern ourselves accordingly. I 
predict we will soon be back to a 
|; Standard wage of $1.50 for section 
jhands, with $3 a very good wage 
for unskilled labor. The things we 
have made ourselves believe were 


necessities we have found we could | 


get along without. We have found 
we could dispense with a $200 radio 
and get along with one costing $25 
or less. So it is all along the line. 
| We have had to cut out the cham- 


pagne appetite to get in line with | 


a beer income, 
“Considering all factors, business 
has been fairly good in Denver. The 


| 
| 


;must and will 


force. This is the medicine that is 
hard to take, but in the end will 
be the cure for the individual busi- 
ness. Where surplus salaries have 
been paid it has meant a loss to 
the firms. They have now learned 


deposits, postal receipts, | they can operate successfully with- 


out paying these salaries; in fact, 
have learned the true value of the 
;dollar. It’s hard on those let out, 
| but events have proven they did not 
| belong in the organization; they 
be absorbed else- 
where. 


“There have been no bank failures 
in Denver in the past two years. On 
the other hand, there have been 
many throughout the state. The 
failures were due in pratically every 
case to the fact the officers made 
loans on a false value of the dollar. 
Any business operating on this false 


| value is bound to fail. 


“With bank clearings and deposits 


| substantially below the 1931 figure, 


with market slow, with nearly every 
line of business far off normal, 


; there seems little hope for the im- 


have learned it will profit measur- | mediate future. 


We might secure 


|some gratification from the thought 


They will be | 


out of the picture before long. The | though we are due to remain there 


that we have reached bottom, even 


| for some time. 





real effects of the depression were | 


slow in hitting us. We had been 
free from the terrible conditions 
existing in the East so long we had 


altogether. We know now that we 
had a false sense of security; that 
these conditions did hit us and hit 
us hard. As yet we have not re- 
| covered, nor will we for some time. 
| There are many good signs, fore- 
}most of which is the fact people 
|}have learned to face a 


ing it. 
“Dealers are considering them- 
selves very fortunate if they have 


In fact they have set their sights 
lower and have been carrying on 
with that end in view. They 
|reduced their forces down to a 
|} point where efficiency has not been 
impaired and where they can oper- 
ate without loss. Many men have 
been cut off from salaries and their 
work absorbed by others in the 
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managed to break even this year. | 


“Other good signs are seen in the 
fact that some concerns have en- 
joyed a better November business 
than in 1931. This good news must 
be tempered with the reminder that 
these firms have managed to oper- 


late more closely, rather than that 
| they have enjoyed a larger volume 


of business. The agricultural and 
livestock outlook is good for the 
coming’ year. Growers of agricul- 


| tur al crops are in a fair way to reap 


profits in 1933 as well. The cost of 


|operation has dropped to a figure 
| which the farmer can meet. 


“Mining right now is enjoying a 
moderate boom, Famous mining 
centers such as Alma, Leadville, 


| Cripple Creek, etc., are seeing more 


activity than in the last decade. The 
strong demand for gold has caused 
the opening of placer claims which 
have been abandoned for years. 
Lode mining, too, is staging a re- 
vival. Tailings are being re-worked 
and lower grade placer workings are 
making their small yields. Im- 


| proved machinery for washing has 


come to believe they would miss us | 


aided the revival of placer mining. 
Large mining firms are re-opening 
their holdings and buying up others, 

“To sum up, we might say that 
1932 has been such a bad year that 
things cannot be expected to get any 


| worse, but must change for the bet- 


'of this broad assertion. 
, lof the depression has stunned the 
condition | 


and are devising means of correct- | 





| years, 


PRECISIVN BEARINGS 


BALL RYLLER AND THRUST 


Signs already indicate the truth 
The shock 


ter. 


people, but they are getting over the 
shock and are better prepared to 
meet and combat what more the de- 
pression holds in store for them.” 
An industry peculiar to Denver 
and Colorado of no mean propor- 
tions is the tourist industry. Dur- 


h |}ing the past season the number of 
ave | 


tourists fell off considerably. It was 


| also noted that those who did come 


didn’t bring the money with them 
as was the wont of tourists of other 
The usual large number of 


(Continued on Page 10) 
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‘Economical Transportation 


T a luncheon to the press, which is an annual fixture of 
New York show week, John N. Willys gave the news- 
paper men his ideas on the present status of economical 
motor transportation. As usual, when Mr. Willys talks he 
has something to say that is worth careful consideration. 

“Economical transportation,” said Mr. Willys, “is still 
too high, too big and too heavy.” He explained that he 
did not mean that big cars embodying every luxury were 
too high in cost or too uneconomical in operation, but that 
the vast majority of the American people today is com- 
pelled to consider economy as the prime factor in the pur- 
chase and operation of motor transportation units. 

There has been a great deal written and talked about 
the reduction in purchasing power, and yet we do not believe 
that most people have got the real picture in their minds. 
At least one-quarter of the people in this country who are 
normally workers earning a certain income are today unem- 
ployed. The three-quarters who are still holding jobs have 


had their former incomes reduced. The general fear and 
anxiety that have hung over the country have operated to 
limit the spending of those employed below the proportion 
of the income that remains to them that they would nor- 
mally have used in purchasing necessities or luxuries. In 
other words, we are not spending as much of our reduced 
1933 income as we spent of our larger 1929 income. 

_ One of our present problems is to bring out into circu- 
lation the same proportion of the 1933 income that we had 
of the 1929 income. One of the most powerful induce- 
ments in gaining this end is a reduction in prices to the 
exact comparative level with those of two or three years ago. 
: The vast majority of motor car buyers in 1933, -for 
instance, will need the persuasion of lower first cost and 
a reduced scale of maintenance charges. That is the idea 
that Mr. Willys had in mind when he said that prices for 
econom#al transportation are still too high; the vehicles 
are still too big and too heavy. Offerings that will loosen 
pursestrings among workers earning a modest income today 
must not only be low in first cost, but they must offer 
definite factors of economy in operation and in maintenance. 

That our vehicle manufacturers realize the demand for 
economy in transportation as well as in other factors in 
living is indicated by the number of new cars offered in 
the lowest price class this year. 

In this connection a remark made to us this week by 
W. R. Angell, president of Continental, seems significant. 
“In producing out small car this year,” said Mr. Angell, “we 
had in mind offering to the American workman a transpor- 
tation unit which he could use at no greater cost than that 
of employing street cars or buses.” 

This seems to use an excellently taken point. Without 
motor tranSport of his own, the workman employed in any 
given plant must live smewhere near his job. He is limited 
to a district in which he can get to work in an hour, or very 
little more, from his home. It makes no difference that 
housing facilities may be expensive, and perhaps not as 
good as he can get elsewhere. He must live within that 
radius of the factory or shop. 

On the other hand, if he owns a small car the worker 
may live twenty or more miles from the plant, and yet go 
to and from work in comfort and quicker than if he lived 
nearer and used public service facilities. He may be able 
to reduce his rent factory by five dollars a month or more. 
Granting this, the saving on rent would pay for a small car 
of the vintage of 1933, the first cost being amortized over 
# period of three or four years. The cost of operating and 
keeping in repair one of these light economical cars would 
scarcely exceed the sum of fares paid in street car or bus 
companies. This is a sales argument of considerable force 
in the light car field. 


1926 Broreway 




















CONN. ASSOCIATION 
PREFERS FEDERAL 
TRUCK REGULATION 





Hartford, Conn., Jan. 11.—A reso- 
lution asking the Connecticut Gen- 
eral Assembly to take no action af- 
fecting motor truck transportation 
until the Federal government has 
decided on a course of action was 
passed at the annual meeting of 
the Motor Track Association of 
Connecticut, Inc., Jameary 9 at the 
Hotel Bond. 

Pointing out that the problems of 
the motor truck are different from 
those affecting the railroads, the 
resolution asserts that their prob- 
lems call*for special consideration 
and treatment and suggests that 
opinion now centers on the advis- 
ability of creating a special board, 
doing for motor truck transporta- 
tion what the Interstate Commerce 
Commission now does for the rail- 
roads. 

Stephen L. Smith of Meriden was 
re-elected president for the second 
term; Harold C. Davis, Hartford, 
was named vice-president, and H. 
A. Sillence, Hartford, treasurer. The 
following were chosen for the board 
of directors: Morris J. Bisnovich, 
Peter N. Laskas, William E. Connors 
and M. J. Darcey, Waterbury; 
Everett J. Arbour and Edward B. 
McGurk, Hartford; B. C. Edgerton 
and Joseph Kramer, Bridgeport; 
William A. Perrett, South Man- 
chester; Louis A. Johns, Meriden; 
Louis Barletta, New Haven, and 
Leon St. Jean, Springfield, Mass. 

The speaker at the banquet was 
L. S. Horner, vice-president of the 
Bullard Company, Bridgeport, whose 
subject was “Industrial Rehabilita- 
tion.” 


DELAWARE COUNTY, PA., 
FORMS TRUCK ASS'N 


Philadelphia, Jan. 11.—The nucleus 
for an organization of all motor 
truck haulers and others interested 
in the rights of the truck in high- 
way transportation in Delaware 
county, to be known as the Dela- 
ware County Truck Association, has 
just been formed in Chester, Pa. 
The inspiration for this new federa- 
tion was the recent meeting in Ches- 
ter of 2,200 operators of trucking 
companies and representatives of 
the motor industry. 

William D. Mason, manager of the 
Marcus Hook plant of the Sun Oil 
Company, has been chosen tem- 
porary chairman of the association 
and James M. Hamilton temporary 
secretary. The organization will be 
perfected as soon as possible. 

Leading to the formation of this 
nucleus of the county-wide body, a 
gathering in the Charles E. Hyatt 
Memorial Armory, Chester, was ad- 
dressed by Mr. Mason, who explained 
the plans for mass meetings to be 
held throughout Delaware county to 
enlist support for truckers to com- 
bat adverse legislation that the rail- 
road interests, it is said, purpose 
to have introduced into the forth- 
coming sessions of the Pennsylvania 
Legislature. Co-operating in the de- 
fensive movement for the truckers 
are the Pennsylvania Motor Truck 
Association, Inc., and the Highway 
Users’ Conference of Pennsylvania. 
It was emphasized that in more 
than forty legislatures of the coun- 
try, in the near future, efforts will 
be made to drive a large share of 
trucks from the highways by means 
of unreasonably restrictive legisla- 
tion, including excessive taxation 
measures, on the ground that their 
competition is injurious to the rail- 
roads. At the Chester meeting, the 
names and pledges of co-operation 
of all attending were taken. 
GATHER LOS ANGELES DATA 

FOR TRANSPORTATION BODY 

Washington, Jan. 11—The National 
Transportation Commission is secur- 
ing data at first hand from Los 
Angeles concerning the development 
of freight transportation by motor 
trucks. C. G. Anthony, president of 
the Pacific Freight Lin_s, formerly 
of New York, who served in the ad- 
ministration of Gov. Martin B. 
Glynn, has taken over the work of 
compiling the requested data at the 
invitation of the commission. He is 
also to appear as an expert witness 
at a later date. 








Street. 


and Park Avenue. 


PACKARD—Roosevelt Hotel, 


Edison Hotel. 


at Commodore Hotel. 


at Edison Hotel. 


JANUARY 


7-14—New York, N. Y. National Automo- 
bile Show, Grand Central Palace. 


7-14—San Francisco, Cal. Motor Car Deal- 
ers Association of San Francisco 
seventeenth annual Pacific Automo- 
bile Show, Civic Auditorium. G. A. 
Wahigren, show manager. 

7-15—Los Angeles, Cal. Los Angeles Motor 
Car Dealers Association, twentieth 
annual show. 

8$-14—St. Louis, Mo. St. Louis Automobile 
Dealers Association Show, Midwest 
Industrial Terminal Building. J. A. 
Schlecht, show committee chairman. 

11—New York, N. ¥Y. Society of Automo- 

tive Engineers, annual dinner, Penn- 
sylvania Hotel. 

14-21—Toronto, Can. National Motor Show 
of Canada, Automotive Building, J. 

>? L. Stewart, manager Canadian 

Automobile Chamber of Commerce, 
in charge. 

14-21—Cleveland, 0. Cleveland Autmobile 


Manufacturers and Dealers Associa- 


tion, show. Herbert Buckman, man- 
ager. 

14-21—Newark, N. J. Newark Automobile 
Dealers Association, show, Armory. 
Claude E. Holgate, show manager. 

14-21—Milwaukee, Wis. Milwaukee Auto- 
mobile Trades, Inc., show. Palmer 
E. Hanson, manager. 

14-21—Buffalo, N. ¥. Buffalo Automotive 
Trade Association, show. Albert 
Hertzog, Jr., Manager. 

14-21—Providence, RK. I. Rhode Island 
Automobile Dealers Association, 
show, Cranston Street Armory. 
Ralph P. Lord, manager. 

15-21—Cincinnati, O. Cincinnati Automo- 
bile Dealers Association, show, 
Music Hall. Harry T. Gardner, 
manager. 

16-20—Detroit, Mich. 
and road show. 

16-20—Detroit, Mich. Highway and Build- 
ing Congress. 

16-21—Brooklyn, N. ¥. Brooklyn Motor 
Vehicle Dealers Association, show. 
Ralph Ebert, manager. 

16-21—Philadelphia, Pa. Philadelphia Au- 
tomobile Trade Association, show. 

16-21—Detroit, Mich. Steel Founders So- 
ciety of America, annua] meeting. 

20-28—New York, N. ¥. National Associa- 
tion of Engine and Boat Manufac- 
turers, boat show, Grand Centra) 
Palace. 

21-28—Montreal, Canada. National motor 
show of eastern Canada. Stadium 
Building, Adelstau Levesque, gen- 
eral manager. 

21-28—Boston, Mass. Boston Automobile 
Dealers Association, Boston Com- 
mercial Motor Vehicle Association, 
show, Mechanics Building. Chester 
I, Campbell, manager. 

21-28—Jersey City, N. J. Automobile Show, 
Midtown Auto Salon, Frank Gal- 
land, manager. 

21-28—Baltimore, Md. Auto Trade Asso- 
ciation of Maryland, show, Fifth 
Regiment Armory. John E. Raine, 
manager. 

21-28—Detroit, Mich. Detroit Automobile 
Dealers Association, show. H. H. 
Shuart, manager. 

21-28—Syracuse, N. ¥. Syracuse Automo- 
bile Dealers Association show, C. 
H. Hayes, manager. 

22-26—Detroit, Mich. Society of Automo- 
tive Engineers, annual meeting, 
Book-Cadillac. 


Annual convention 


Distributors 


and Dealers 





Special Exhibits in New York 


AUBURN-CORD—Commodore Hotel, Lexington Avenue and 42d 
GENERAL MOTORS LINE—Waldorf-Astoria Hotel, 50th Street 


LINCOLN MOTOR CAR COMPANY—Park Lane Hotel, salon. 
MARMON—Commodore Hotel, 


CHRYSLER-DE SOTO-DODGE AND PLYMOUTH—Chrysler 
Building, 395 Lexington Ave., First and Second Floors. 





Madison Avenue and 45th Street, 
lobby for car display and main dining room for research display, and 
Biltmore Hotel, Madison Avenue and 43d Street, 


BUCKEYE RELINER PRODUCING COMPANY, Lima, 0O., at 
DETROIT METAL SPECIALTY CORPORATION, Detroit, Mich., 


THE S. E. HYMAN COMPANY, Fremont, O., at Edison Hotel. 


L. G. 8S. DEVICES CORPORATION, Indianapolis, Ind.—L. G. §. 
Free Wheel Units at Auburn and Chevrolet booths. 


THE SHAWVER COMPANY, Springfield O., at Linceln Hotel, 


WEISS ENGINEERING CORPORATION, New York, N. Y¥.— 
Exhibit at office, Grand Central Terminal Building. 


YANKEE METAL PRODUCTS CORPORATION, New York, N. Y., 


Calendar of Coming Events 
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Lexington Avenue and 42d Street. 




































22-28—Hartford, Conn. Hartford Automo- 
bile Dealers Association show, State 
Armory. Arthur Fifoot, manager. 

23-28—Rochester, N. ¥. Rochester Auto- 
mobile Dealers Association Show, 
Edgerton Park, A. C. Lohman, ex- 
ecutive secretary. 

23-28—Pittsburgh, Pa. Pittsburgh 
mobile Dealers Association 
W. N. Owings, manager. 


25-28—Harrisburg, Pa. Harrisburg Auto- 


Auto- 
show, 


motive Trade Association show, 
New Farm Show Building. 

27-Feb. 1i5—Cairo, Egypt. International 
Salon. 


28-Feb. 4.—Portland, Me. Portland Auto- 
mobile Dealers Association, show, 
Exposition Building. L. P. Borman, 
manager. 

28-Feb. 4—Chicago. National Automobile 
Show, Coliseum. 

28-Feb. 5—Washington, D. C. Washington 
Automotive Trades Association, show, 

30-31—Chicago, Ill. 
Dealers Association, 
Medinah Athletic Club. 

30-Feb. 4—Springfield, Mass. 
show. 


National Automobile 
convention, 


Automobile 


FEBRUARY 


1-11—Indianapolis. Twenty-second annual 
show, Indiana State Fair Grounds. 


6-11—Ottawa, Canada. Ottawa Automo- 
tive Trade Association show, Col- 
iseum. L. M. McCoy, chairman ad- 
vertising committee. 


6-11—Denver, Col. Automobile show. 

7-11—Yerk, Pa. York County Automobile 
Dealers Association, Inec., show. 
R. C. Keller, president. 

9-11—Springfield, Il. Springfield Auto- 
mobile Dealers Association, show, 

11-18—Kansas City, Mo. Kansas City 
Motor Car Dealers’ show. 


LT.-GOV. BRUCE TO OPEN 
CANADA NATIONAL SHOW 


Toronto, Canada, Jan. 11 (UTPS). 
—Lieut.-Gov. Herbert Bruce will 
officiate at the formal opening of 
the Canadian National Motor Show, 
in the Automotive Palace, this city, 
on January 14. In addition to a 
comprehensive display of the new- 
est cars, including many of the 1933 
models, the show will feature an ex- 
hibition of electrical robots by the 
Westinghouse company, and daily 
fashion shows and cabarets. The 
show will continue up to January 
21, daily, Sunday excepted. 


NEW WILLYS DEALER 

New Brunswick, N. J., Jan 11.— 
The Dunbar Motor Car Company, 
on Schuyler and Paterson Streets, 
opened its doors to the public Mon- 
day morning. The company is be- 
ing operated by W. C. Dunbar, C, W. 
Thomas and S. E. Ellis, each experi- 
enced in the automotive line. The 
Dunbar company will feature the 
new Willys model. 


SILVER DOME 


Travel and Coaches 


The “Silver Dome” is a palace on wheels—equipped with berths, stove, 


ice box, wardrobe, radio, lighting plapt, shower and toilet. 


Nationally 


advertised and definitely established as a modern, economic necessity for 
business as well as pleasure. Four touring models—$770 to $1,265. Three 


business models—$635 to $1,115. 


Also Junior Series—Priced Under $500. 


Exceptional profit possibilities for automobile dealers—also for substan- 
tial organizations or individuals in open territory. Fully developed sales and 


merchandising program. See local dis- 


play or write for complete details. 


N. Y. Display at 322 


East 47th Street, near 
Automobile Show. 





WOLFE BODIES, INC. 
DETROIT, MICH. 









RESPONSIBILITY BILLS 


IN ALL STATES SEEN 


New York, Jan. 11.— 
the 
the convening of foriy- 
legislatures, 


of 
with 
state 


ment 
bill, 
four 


nicipal taxes on motor vehicle own- 


ers were discussed at the semi-an- 


nual meeting of the board of direc- 
tors of the American 
Association. 

Owen B, Augspurger of New York 
chairman of the _ organization's 


safety-responsibility committee, pre- 


dicted that as many as twenty states 
would consider the bill during the 
1933 sessions 

The law, designed for the elimina- 


driver, Mr. Augspurger explained, 
has proven so satisfactory in nine- 
teen states and the six Canadian 
provinces, that universal adoption of 
the legislation can now be expected 


CANADIAN CAR EXPORTS 
IN NOVEMBER DROP 40% 





Washington, Jan. 11.—Canadian 
exports of motor vehicles and parts 
during November declined 40 per 
cent. from their October level, ac- 
cording to a report of the automo- 
tive division of the Commerce De- 
partment. 

November exports of motor ve- 
hicles and parts from the Domin- 


ion amounted to $906,448, as against | 


$1,515,259 in October. Parts sales 


amounted to $272,602 in November | 


and $536,348 in October. 

Exports of truck units dropped 
40 per cent. in number in the Oc- 
tober-November period, the total for 
the first month being 292 and 175 
for the latter. But the valuation of 
these units dropped only 5 per cent., 
fro $109.635 to $104,261. 


TIRE MAKERS CONSIDER 


PRODUCT FOR R. R. USE 


Washington, Jan. 11.—Tire manu- 
facturers of the country are giving 
serious consideration to the develop- 
ment of pneumatic rubber tires on 


certain types of railroad rolling 
stock. 
E. G. Holt, chief of the rubber | 


division of the Department of Com- 
merce, today pointed out that suc- 
cess in this line of attac® would be 
considered an important develop- 
ment for the manufacturers. 


Exclusively tn 


The possibil- 
ity of a nation-wide drive for enact- 
safety-responsibility 


and reports 
of increased state, county and mu- 


Automobile 


CADILLAC 


| SPARKS 


(Continued from Page 2; 


an industry which has been so sadly 


harassed by heavy taxation. 
* * * 


BROWSING AROUND the hotels 
and calling at company headquar- 


not worrying about 
the Grand Central Palace because 


orders. 


They tell me visiting deal- 
country over, are here satisfied that 


and that their confidence in the fu- 


with prospects that they are not 
afraid to make commitments much 


at the show a year ago, 
* 





* * 


| 
| Say something about a new Hudson- 
|Essex feature that is decidedly 
be iginal and well worth a paragraph. 
So here goes, and it has to do with 
bac ge tissue towels, which have 
been made standard equipment and 
which are carried under the dash. 
The towels are intended for clean- 
ing your hands, wiping off greasy 
steering wheels and “for various 
other purposes,” as Bill James puts 
i. 


NOV. RUBBER PRODUCTS 
EXPORTS UP $200,000) 


Washington, Jan. 11.—For the first 
time since last March exports of 
|rubber products increased in No- 
vember 2s compered with the pre- 
vious month, according to E. G. 
| Holt, 
| Department of Commerce. 
|crease amounted to about $200,000, 
| with November exports totaling $1,- 
| 325,167, 
during November, 1931. 

The principal gains for the month 
were in truck and bus tires to Brit- 
ish India, Italy, 
and Venezueia. Moderate gains were 
made in automobile tires to the 
same countries and total shipments 
|of inner tubes also increased. 

There was a large percentage gain 
in exports of rubber toys, rubber 
| bands, rubber gloves and erasers. 
German buying accounted for the 
increase in the last item. There was | 


The in- 


rubber footwear. 





ters, I find that the executives are | 
retail sales in | 


they are booking so many wholesale | 
ers, who truly reflect conditions the | 
| they are going to sell cars this year | 


: ; | ture has been so built up by contacts | 
tion of the reckless and irresponsible | 


greater in volume than were placed 


I've been promising Bill James to | 


head of the rubber division, | 


compared with $2,329,424) 


China, Switzerland | 
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SHOW EVENTS 


THURSDAY, JANUARY 12 
12.30 p. m.— 


SILVER DOME COACHES 
AT DETROIT ROAD SHOW 


New York, Jan. 11.—Wolfe Bodies, 
|Inc., Detroit, is moving the inter- 
esting display which it is making | 
this week at 322 East 47th Street, of 
its Silver Dome travel and business 


coaches to Detroit for the Road 
Show there, beginning January 16. 








| 


| N.C. Wolfe, president of the com- | 
|}pany, has been in charge of the 
New York exhibit, and he states| 


that prospective dealers and the gen- 
eral public have shown a most grat- 
interest in the Silver Dome | 
; coaches. Attendance at the special 
exhibit in New York has been far 
| beyond expectations. 

Wolfe Bodies, Inc., will also ex- 
hibit at the Detroit automobile 
| show and at the, national show in | 
| Chicago, beginning January 28. 


| ifying 





|200 TRUCK USERS RALLY | 
AT FORT WAYNE, INDIANA. 


Fort Wayne, Ind., Jan. 
largest meeting of truck owners, op- 
erators, drivers and allied inter- 
ests was held last week at a dinner 
party in downtown Fort Wayne that 
has yet been held in this vicinity. 

Over 200 men attended, showing 
the increased interest in public leg- 
islation having to do with the taxa- 
|} tion and regulation of trucks and 
buses. The situation before the com- 
ing Indiana Legislature was dis- 
cussed, 

The principal speakers were 
William J. McCahill, manager motor 
truck sales, International Harvester 
Company, Fort Wayne; H. Parnell 
McGreevey, Fort Wayne attorney; 
|George A. Sweet, largest celery grow- | 
er in Indiana, and Mr. Wells, local | 
| manager for General Motors trucks. | 

Weekly meetings will be held every 
Tuesday evening. The Chamber of 
Commerce taxation committee has 
gone on record as unalterably op- 
posed to increase in truck taxation. 


11.—The | 








GEORGE A. MATTERN 


New York, Jan. 11.—George A. | 
Mattern, pioneer in the automotive 








175 Riverside Drive, of heart disease 
at the age of 52. He was president 
|of Jacob Mattern & Son, Inc., of 
|this city. He retired in 1930 to en- 
gage in realty and finance. He is 
survived by his widow, Mrs. Angelina 
Mattern, and three children, James, 











'a further smal] decline in exports of | Marie and Richard, the last a cadet | will be the downtown dealer 


at West Point. | 


“There’s one thing 


our next car will 


certainly have!” 


LA SALLE 


BUICK 


}hunlved cars, 


| Hartford Automobile Dealers’ 
| ciation, 
}mory, Broad Street, 


| Franklin-Bennett, 





1933 


Marmon dealer 
luncheon .... Hotel Commodore 
12.30 p. m.—Overseas Automotive 
Club luncheon Picadilly 


FRIDAY, JANUARY 13 
12.30 p m—Marmon dealer 
luncheon ....Hotel Commodore 


'HARTFORD DEALERS 
PREPARE FOR SHOW | 


Hartford, Conn., Jan. 11.—Two 
representing about 27 
will be exhibited at the 26th 
automobile show of the 
ASSO- 
to be held at the State Ar- 
the week of 
January 21 to 28, according to Ar- 
thur Fifoot, association secretary 
and general manager of the show. 
The committee aiding Mr. Fifoot 
is composed of George E. Bennett, 
Inc., chairman; 
Harry C. Hine and A. C. Hine, the 
A. C. Hine Company; H. W. Smith, 


Harrington Hudson Company, and 
D. A. Burnham, Taber Cadillac Cor- 
poration. 


INDIANA TAX BINDING 
ON FILLING STATIONS 


Indianapolis, Ind., Jan. 11—Filling 
stations are not exempt from the 
Indiana chain store tax, according 
to a ruling handed down by Judge 
Harry O. Chamberlin of Circuit 
Court here, upholding a demurrer 
filed by the State Board of Tax 
Commissioners to an injunction suit 
brought by the Midwest Petroleum 
Corporation, seeking to enjoin the 


makes, 
annual 


| board from enforcing the law. 


LEWIS RETURNS TO ST. PAUL; 
HEADS CADILLAC DEALERSHIP 











St. Paul, Minn., Jan. 11.—R. D. 
Lewis, who for several years past | 
was president of the Northwest 


Cadillac-La Salle Corporation of 
Minneapolis, Minn., has returned to 
St. Paul as president of Lewis-Mac- 
Laren, Inc., newly organized to dis- 
tribute Cadillac and La _ Salle 
automobiles in St. Paul, southern and 
southeastern Minnesota and west- 
ern Wisconsin. The company also 
for 
Oldsmobile. 


“You mean that 


new Fishe 


r Venti- 


lation—ours, too!” 


“ 


| 600 men back at 
| mill, 


NEW FISHER NO DRAFT VENTILATION IS A BOON TO ALL 


Don’t miss a demonstration of Fisher No Draft I. C. V., individually controlled ventilation, at the Automobile 
Show, Grand Central Palace, and the General Motors Exhibit at the Waldorf-Astoria 


OLDSMOBILE.-: PONTIAC 


5 


R. R’S AUXILIARY TRUCK 
SERVICE RIGHTS UPHELD 


Philadelphia, Jan. 11.—In a de« 
cision affirming a lower court opin- 
ion the Federal Circuit Court of 
Appeals has upheld the right of 
Eastern trunk-line railroads to add 
motor trucks to their freight deliv- 
ery service to make a complete re- 
ceipt and delivery of freight in the 


| New York metropolitan area. 


The decision was made in a test 
suit filed against the Pennsylvania 


Railroad by the New York Dock 
Railway, Bush Terminal Railroad 
Company, Brooklyn Eastern Dis- 


trict Terminal and Margaret A. and 
Martha A. Jamison, owners of the 
Jay Street Terminal. 

It establishes the railroad’s right 
to start the “store-door receipt and 
delivery service” without first ob- 
taining a certificate of public con+ 
venience from the Interstate Come 
merce Commission. 


|CROWDS BEING DRAWN 


TO ACCESSORIES SHOW 


New York, Jan. 11—With more 
than 100 manufacturers displaying 
their products, the automobile ac- 
cessories show at the Hotel Edison 
is attracting much attention, acoord- 
ing to H. M. Cody, manager of the 
hotel. 

The exhibitors are occupying 
space on the third, fourth, fifth and 
sixth floors and represent forty 
cities east of the Mississippl. 


CORDUROY RUBBER CO. 
BUILDING AN ADDITION 





Grand Rapids, Mich. Jan. 11.— 
Corduroy Rubber Company is build, 
ing an addition on the north side 
of its plant here in order to in- 
crease floor space in a plant re 


| arrangement program. It is expected 
| the addition will be ready for oc- 
; cupancy within thirty days. 


200 EMPLOYEES BACK ON JOB 
AT FOLLANSBEE OPENHEARTH 
Stubenville, O., Jan. 11—The Fol- 
lansbee Bros. Co. of Pittsburgh, has 
notified more than 200 employees of 
the Toronto, O., openhearth and bar 
mill departments to return to work 
January 20. The Toronto plant, idle 
for a year, will provide materia] for 
the company’s tin mills at Follans- 
bee, W. Va. The company reported 
work at the latter 
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LITCHFIELD PRAISES 
SHARE THE WORK PLAN 


(Continued from Page 1) 


aditional workers through adoption 
of six-hour five-day week schedules. 
Mr. Litchfield, who spoke under the 
auspices of the Share the Work 
Movement, headed by W. C. Teagle, 
was preceded on the air by Dr. Julius 
Klein, assistant secretary of com- 
merce. Citing the fact that the De- 
partment of Commerce had received | 
upwards of a hundred thousand re- 
ports of the manner in which em- 
Ployers are going about the job of 
ending the depression, Dr. Klein in- 
troduced Mr. Litchfield as “the head 
of a great business known all over | 
the world, as a leader in the tire | 
and rubber industry, and the man 
who built the Akron, who will tell 
briefly of his company’s experience 
in dividing work.” 

“One cannot contemplate the 
problem of increasing = 
| 





| 


| 





ment,” Mr. Litchfield said, “without 
reaching certain unescapable con- 
clusions. Unemployment breeds 
more unemployment because an in- 
tegral part of unemployment is dim- 
inished purchasing power. Likewise 
purchasing power regulates produc- 
tion and production regulates em- 
ployment. It is a succession of 
Siamese twins, with one suffering 
the afflictions of another and, on 
the other hand, reaping the benefits 
of the other’s healthy state. 

“With something in excess of ten 
million workers in the United States 
now idle, a great section of our po- 
tential market for manufactured | 
goods is wiped out. Until there can i 
be an improvement in this situation | 
there is the inevitable danger of 
greater unemployment. 

“The devastating consequences of 
widespread idleness permeate the 
very foundations of our business, 
social and political structures. They i 
are felt in high places and low, in 
the home, in the store, the mill, the 
mine, the shop, on the highways and } 
wherever traffic flows. 

“Hence, those of us who have 
adopted the six-hour day in our fac- | 
tories and the five-day week in our 
general offices are pleading for 
a shorter working period upon the | 
broad base of emergency relief. 

“At Goodyear, where we have had 


the six-hour day in effect in our 
factories for two years, we believe | 
that efficiency has been increased | 


upwards of 8 per cent., but low pro- 
duction schedules preclude accurate 
comparisons. 

“Of one thing we are convinced, 
however. It is that the shorter 
working day has not noticeably in- 
creased our overhead—that is, the 
cost of personnel and product super- 
vision. 

“We went to the six-hour day in 
October, 1930. Since that time in 
our Akron factories alone we have 
been able to give employment to 
3,000 workers who otherwise would | 
have been entirely without income. 

“A highly important factor in 
Goodyear’s planning has been the 
desirability of holding together our 
organization during this period of 
low production so that when times 
improve we will be in position to | 
proceed smoothly. By spreading 
work we have been able to retain 
many workers whose training and 
skill are of tangible value to us. 

“Idleness is a social disease. The 
natural state of mankind is to be 
working in co-operation with others 
in producing, transporting and ex- 
changing the products, raising the 
standards of living and promoting 
the general welfare. To the man 
who is idle from choice, society owes } 
nothing. To the man or woman who 
is able and willing to work, society 
has a solemn duty to provide means 
of employment. 

“If we fail to improve employment 
conditions we face unpleasant alter- 
natives. I do not believe I need 
enumerate them. Suffice it to say } 
the hungry must be fed by one } 
means or another, and those who 
have any means whatever must pay 
the bill, voluntarily or otherwise.” 


EEE 


If you want the fastest, most 
complete automotive news, registra- 
tion of cars and trucks, valuable 
business stories, read Automotive 
Daily News. It prints news days, 
often weeks, ahead of other autome- 
tive papers. 
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| 1933 CAR PRODUCTION 


OPENS NEW BRANCH 
Indianapolis, Ind., Jan, 11.—A 
branch of the Abels-Fink Auto Com- 
pany has been opened at 440 North 
Capitol Ave. The company is promi- 
nent in the used car business here, 


deg 4 
operating its original business at 535| 1 o the basis of 1929 standards 


ales circles | of living, automobile production is 


North Capitol Ave. L. Culley, well 


known in automobile s 


ESTIMATED 1,750,000 


New York, Jan, 11.—In view of a 
coming deficit of 9,161,000 automo- 


here, will take charge of the old| expected to exceed the 1932 low of 
branch while heads of the company | 1,400,000 cars, and an estimate of 


operate the new department, 
SELLS TRUCK FLEET 

Indianapolis, Ind., Jan. 11.—The 

Johnson Chevrolet Company got 


| 1,750,000 is made by the current bul- 


letin of the Alexander Hamilton In- 


stitute. 
The estimate presumes no change 


away to a flying start with the 1933|in the export market and in the 
truck line, delivering seven panel de- | current level of prices. Lower prices 
livery trucks in one order to the | and tariffs, and improvement in 
foreign currencies, however, would 
probably warrant a larger figure. 


The calculation of deficit is ar- 
rived at as follows: It is proved in 


T. & T. Baking Company. N. C.| 
Rasmussen, the salesman securing 
the order, also delivered a business 
coupe to be used by officers of the 


company. 
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DEMONSTRATING EXHIBIT 


1930 that the United States could 
make use of 26,545,000 automobiles 
because that was the number regis- 
tered in that year, The increase in 
population should justify an addi- 
tional 813,000 cars, or a total of 27,- 
358,000 automobiles. In 1932, how- 
ever, registrations amounted to only 
24,276,000, or a deficit of 3,082,000 
cars, 

Moreover, 2,179,000 cars registered 
in 1932 had passed the age which 
marked the scrapping of cars in 
1929 and were practically worthless, 


thus raising the deficit to 5,261,000 
cars. During 1933 there will be 3,- 
900,000 additional cars scrapped or 
in a condition to be scrapped. This 
means that 9,161,000 automobiles 
would need to be manufactured in 
1933 to result in a registration of 
27,358,000 cars in a normal running 
condition. 








OPENS NEW SALESROOMS 


Rochester, N. Y¥., Jan. 11—The 
lfirm of Alling & Miles, Hudson-Es- 
sex distributor, has opened a com- 
pletely equipped used car salesroom 
in modern quarters directly across 
the street from its sales and ser- 
vice station in Stone Street. 


NEW OLDS DEALER 


Los Angeles, Jan. 11—Fishman 
Motors, Inc., have been appointed 
metropolitan dealers for Oldsmobile, 
Headquarters are at 1041 South 
Western Avenue. Fishman Motors 
formerly was dealer for Pontiac, 
Herman Fishman heads the organi- 
zation, 

LEASES NEW BUILDING 

Buffalo, N, Y., Jan, 11—The Olds~ 
mobile-Buffalo Motor Sales has 
leased the building at 1265 Main St., 
which is to be occupied as a retail 
sales room. 


OF STEWART-WARNER AUTOMATI 





HIGHWAY BODY FAVORS 
BUS, TRUCK LIMITATIONS 


Washington, Jan. 11.—Adoption 
by the states of standard sizes and 
speeds to govern trucks and buses 
operating on state highways has 
been urged by the American Asso- 
jation of State Highway Officials. 

he standards would limit trucks 
and buses to a speed of 45 miles 
per hour and would bar from the 
highways except by special permit 
all vehicles more than 35 feet long. 

Under the suggested standard re- 
quirements, solid-tire vehicles would 
be limited to a speed of ten miles an 
hour; no vehicle with or without 
load could exceed a height of 12 
feet 6 inches; combinations of ve- 
hicles could consist of not more 
than two vehicles with a_ total 
length of not more than 45 feet, 
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and no wheel could carry a load 
of more than 8,000 pounds, The load 
limitations, it was explained, should 
not apply to metropolitan areas if 
the state so desires. 

The recommendations were de- 
scribed as necessary to establish one 
of the fundamental prerequisites of 
highway design, to assure safety, 
and to promote efficiency. 


IOWA REGISTRATIONS OFF 
68,647; FEES DOWN $950,454 
Des Moines, Ia., Jan, 11.—Regis- 
tration drop of 68,647 vehicles during 


1932, reported by the State Motor 
Vehicle Department, accounted for 


| decline of $950,454.16 in license fees 


collected during the year, according 
to report of the department filed to- 
day. Total fees for 1932 were $11,- 
589,067.34, compared to $12,539,612.50 
the previous year when 760,284 ve- 
hicles were registered, compared 
with 691,637 registrations in 1932. 


LOS ANGELES WILLYS 
IN PRODUCTION SOON 


Los Angeles, Jan, 11.—The local 
Willys factory at 6201 Randolph St. 
will begin pro- 
duction about 
January 25 of the 
new model Willys 
automobiles, ac- 
cording to offi- 
cials of the 
Willys - Overland 
Company attend- 
ing the Los An- 
geles Automobile 
Show. 


Norman De Norman De Vaux 
Vaux, vice-presi- 
Gent of the company, said their 
plan is to call back all old em- 
ployees and go into top production 
as soon as possible. 


SPRINGFIELD, ILL., A. D. A. 
ELECTS NEWMAN HEAD 


Springfield, Ill, Jan, 11—J. B. 
Newman of Newman Brothers has 
been elected president of the Spring- 
field Auto Dealers’ Association, and 
other officers chosen are: J. F. Con- 
nelly, Connelly Chevrolet Company, 
vice-president; Ralph N. Baker, 
Illini Motor Company, re-elected 
treasurer; William McKenzie, C. H. 
Streiff and Paul Penewitt, directors. 


ADDS MARMON-HERRINGTON 


Indianapolis, Ind., Jan. 11.—The 
Martin Truck Company, oldest ex- 
clusive truck distributor in the state, 
has been appointed distributor for 
the Marmon-Herrington line, The 
new trucks will be handled by the 
Martin company in addition to 
Stewart, with which it has been con- 
nected for eighteen years. 


Power’ BRAKES AT THE NEW YORK AND CHICAGO SHOWS 





BROOKLYN SHOW 
TO OPEN MONDAY 
IN 106TH ARMORY 


(Continued from Page 1) 


Franklin Pase Company, Frankliny 
Goodwin Motor Car Company, A 
burn and Cord; J. J. Hart, Lincoln} 
Braemer Sales Corporation, Hudsoty 
and Essex; Kings County Buick, Inc., 
Buick and Pontiac; Kunkel Automd« 
bile Company, Graham and Stutaf 
L. A. D. Motors Corporation, Nash 
Marmon Automobile Company, Mar 
mon; Packard Motor Car Company 
Packard; Pierce-Arrow Sales Cor 
poration, Pierce-Arrow; Reo Moto¥ 
Car Company, Reo; Robb & Steel 
Inc., Hupmobile; iekonn-tmaal 
Company, Chrysler and Plymouth{ 
Studebaker Sales Corporation, Stue 
debaker and Rockne; Willys-Overte 
land, Inc., Willys and Willys-Knight} 
The accessory exhibitors include B, 
A. Wildermuth, 8 G. Tilden, InCy 
Brooklyn Edison Company, and thé 
Colonial Beacon Oil Company. 


This year, as formerly, the Brook. 
lyn Automobile Show is sponsored by 
the Brooklyn Motor Vehicle Dealer; 
Association, Its board of director 
consists of Joseph F. Hass, president 
T. Southworth, first vice-president 
C. M. Bishop, second vice-presidentf 
H. H. Donaldson, treasurer; E. 
Stenersen, secretary and assistan 
treasurer; W. R. Bellows, G. O, 
Lewis, E. F, McConaha, F. J. Krusé 
and S. G, Tilden. Ralph Ebbert ig 
the show manager, 

Brooklyn always has been note 
for the beautiful settings designe 
especially to house their annual mae 
tor display, and this year is no exe 
ception, The prevailing color scheme 
of green and yellow has been choseryy 
to create an out-of-doors atmose 
phere. High above the center of thé 
great drill hall a golden yellow circlé 
fifty feet in diameter radiates graces 
ful streamers graduating from 
green to yellow. Drifting in graces 
ful folds, they fasten to the draped 
railing of the balcony. On the ex» 
hibition floor itself, dark greet} 
panels outlined in yellow form a 
appropriate background, and arche 
ways of a lighter shade outline thé 
entrance to each display. The lon 
lobby is treated with the same colo 
combination and the entire show 
will be bathed in a flood of brilliant 
illumination, revealing to advantage 
2ach minute detail on the cars 
exhibited, 


JOBBER DEMONSTRATION 
ATTRACTS 300 DEALERS 


Cedar Rapids, Ia., Jan. 11.—Three 
hundred eastern Iowa automotive 
dealers attended the merchandising 
meet sponsored by the Cedar Rapids 
Auto Company, 617 2d Ave. S. E., in 
the Chamber of Commerce to introe 
duce new lines. W. F. Protzman 
sales manager for the company, wag 
in charge, and the speakers included 
M. H. Swanman, Cuno Filter Come 
pany, Meriden, Conn,; A. M. More 
gan, Burgess-Norton Company, Gee 
neva, Ill.; H. G. Green, Kendall Re- 
fining Company, Bradford, Pa.; H. 
H. Fry, vice-president and general 
manager, Globe Union, Milwaukee, 
and Frank Hunter, district repre- 
sentative of that company. 
SPRINGFIELD, ILL., FORD 

DEALERSHIP FOR GLISSON 

Springfield, Ul, Jan. 11.—The 
Glisson Motor Company, 4th and 
Jackson Streets, has been appointed 
local Ford dealer. S. N. Glisson, 
head of the company, has been @ 
Ford dealer in northern Missouri 
fourteen years and for the past six 
years has been located in Hannibal, 
Mo. Robert Van Evercoran, P. J, 
Kelly, R. J. Call, John Nemerich, 
R. E. Maurer and Otto Schler are 
members of the sales staff and Ale 
bert Dye and Edward Bergdorf in 
charge of the parts department, 


BOB CAREY AWARDED A. A. A. 
1932 CHAMPIONSHIP HONOKS 
Washington, Jan. 11.—A compara- 

tive newcomer to the field of offi- 

cial automobile racing, Bob Carey, 
has been awarded the A. A. A. chame 
pionship for 1932, it was announced 
today by the contest board of the 
American Automobile Asociation, 








| Production -- Engineering -- Factory 


Air Cleaner 
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and Silencer 





Monroe Auto Equipment Com- 
pany is introducing a new device 
for use on automotive engines to 
clean the air passing through the 


‘ engine and silence the power roar 


and hiss, which are characteristic 

of all engines to some degree. 
After research a sound-absorbing 

material was produced, which dead- 


ens the motor noises which hereto- | 


fore have escaped unchecked 
through the carburetor. 

This material, when properly in- 
cased, exposes a series of sound- 
absorbing air cells designed to dis- 
sipate the power roar and hissing 
sounds. 


The cleaning element 


is easily 
ef —— _ 


taken out by the removing of one 
| nut on the end of the cleaner, which 


jis accessible. The cleaning element 
lis then removed and washed in 
naphtha or gasoline, saturated with 
light engine oil, and replaced on the 
| silencer. 


The silencers are designed in hori- | 


zontal and vertical types, dependent 
upon the installation required. 


|AMERICAN CHAIN CO. 
ENGINEER SUCCUMBS 
Bridgeport, Conn., Jan. 11.—Lester 
|E. Frazier, for fifteen years metal- 
llurgical engineer for the American 
Chain Company, this city, died Jan- 
j}uary 6 in Terre Haute, Ind. 


TRUCK FLEET 
SALES MANAGERS: 


You must sell this man 


HANDY GOVERNOR 
EXHIBIT 


The Handy Governor Corporation 
of Detroit is making an interesting 
exhibit at the Barclay Hotel. 

One of the items features a ney 
Handy product, the Perfection air 
washer. Dust is fed into this washer 
and visibly removed as it passes 
through an oil bath. The resulting 
clean air for the carburetor is then 
impinged against an oiled steel 
plate to show how dust has been 
removed. 

By similar methods, Handy shows 
the actual operating steps of one of 


/its mechanically operated servo | 
| governors. The demonstrating 
model is electrically driven. A tach- 


ometer registers motor speed which 
can be varied at will by a brake 
When the speed reaches the desired 
point of automatic control, the goy- 
ernor throttle closes, exactly as it 
would close on the highway. At re- 
| duced speed, the throttle automatic- 
lally opens again, restoring full 
| power to the motor. 

| An equally interesting demonstra- 
tion is provided by an oil filtration 
unit mounted in a glass cylinder. 
Oil is fed through the unit under 
pressure. The high speed with 
which the operation is accomplisheca 
affords visible proof of the value of 
felt as a filtration element, 








Of course the men down the line are still influ- 


ential in their Say On trucks. But you have a double- 


selling job now. The controlling executives, who 


are responsible for profits, must be completely 


convinced. 


There's one way to reach these 


men, without 


waste and at low cost. The pressure of present 


conditions has made executives realize the essen- 


tial importance of a 64-year old publication. It 


furnishes the solid bed-rock of basic information 


that is absolutely necessary these trying days. 


Circulation of this magazine has multiplied in 


1932 and continues to grow on merit alone. It 


has become the most quoted business publica- 


tion. It is Bradstreet’s Weekly. It will help you 


sell trucks to the man in control. 


Bradsireet’s 


A business Digest \Neekly 


*3radstreet's Weekly numbe 


rs among its readers a higher 


percentage of topmost executives than any other magazine. | 





New Lubrication Gun 











The Alemite Corporation is intro- 
ducing this week a new item in the 
shape of lubrication guns operated 
by air. 

The component parts of this flex- 
ible lubrication device are: Air 
motor, magazines, hose, nozzle and 
push type adapters. There are six 
magazines—a different one _ for 
every type of special lubricant. 

Motive power is proVided by ‘the 
air motor, described as a light, well 


By THOMAS H. WICKENDEN 
Assistant Manager, Development and 
Research Department, Interna- 
tional Nickel Company, Inc, 


Five years ago it would have been 
considered utter folly to suggest the 
use of cast iron for making the cam- 
shaft or crankshaft of a high-speed 
automotive engine. The fact that 
alloy cast iron camshafts are in 
production today and that the use 


| of similar material for crankshafts 


is being considered and experiment- 
ed with is a high tribute te the 
| progress in cast iron metallurgy and 
recognition of improvements in 
foundry practice to insure repro- 
ducibility of the results desired. 


Cast iron has been used for vari- 
| ous types of cams for a great many 
years.- However, most of the appli- 
cations have been on relatively slow 
speed machinery as compared with 
the modern automotive engine which 
is capable of running at 4,000 r. p. m., 
which means a camshaft speed of 
half of this amount, Cast iron was 
early used for this purpose in such 
types of machines as shoe and can 


machines. Most of these cams were 
| made out of gray iron with an at- 
| tempt to adjust the composition to 
| give the highest machinable hard- 
ness. 


A great deal of trouble was ex- | 


perienced in the manufacture and 
machining of these cams, for with 
plain iron there is a very delicate 


balance in keeping the hardness at | 


1 high level and at the same time 
preventing the presence of hard 
spots or chilled edges, which ruins 
the machinability. The solution of 
this problem by the use of nickel 
alloy iron was one of the early suc- 
cesses of alloy iron applications. By 
the introduction of 3 per cent. of 
|nickel it was possible to produce 
cams with a Brinell hardness of 
over 250 which were free from hard 
spots and machinable without dif- 
ficulty. Tests on these cams showed 
improvement in wearing properties 
of many fold and the success in this 
line has suggested its possibilities 
for other applications. 





Advantages of Alloy Cast fron 
Camshafts, Crankshalts Realized 


balanced motor held and operated 
as easily as a hand gun. A twist of 
the wrist, and magazine and motor 
are locked together. All the opera- 
tor does is press a valve with his 
finger and the required lubricant 
shoots into the bearings at a pres- 
sure of from 4,000 to 8,000 pounds 
per square inch, or flows under 
practically no pressure at all, de- 
pending upon which magazine is 
used. 





The possibilities of using a cast 
iron camshaft in the automotive 
field have been particularly attrac- 
tive from a standpoint of reducing 
cost of manufacture, but service 
tests have shown other improve- 
ments, particularly wear-resisting 
properties. The production of a 
| steel camshaft requires an expen- 
‘sive series of operations; forging, 
rough machining (the cams requir- 
jing an especially designed cam- 
|turning machine in order to de- 
velop the correct contour), copper 
plating, finish-turning, carburizing, 
hardening, straightening and finish 
grinding. With a cast iron camshaft 
the operations consist roughly of 
casting the camshaft, machining 
any gears or mounting for gears and 
grinding the bearings and cams. 

An analysis of the requirements of 


j 


( Continued on Page 10) 


LATHE FOR SERVICE 
| SHOP 


manufacture and in gear generating | 


A booklet showing and describing 
the automotive servicing work that 
can be done practically in shops of 
various sizes has Just been issued 
under the title “Lathes for the Ser- 
vice Shop.” The South Bend Lathe 
Works is tssuing the booklet. 

More than eighty photographs of 
shops and set-ups of different jobs 
jrequiring machining or grinding 
;make the bcokiet both interesting 
land instructive The jobs shown in- 
lclude a wide variety of servicing im- 
cluding valve gritiding, brake drum 
| and wheel work, armature truing, 
differential ring-gear replacing, pis- 
}ton fitting. crank shaft truing con- 
jnecting rob servicing, flywheel ma- 
chining. bushing making and screw 
| thread cutting. Equipment for hand- 
ling this work is illustrated and de- 
| scribed. 
| Other data in the booklet show 
| how to do reaming, drilling, boring, 
| filing, taper turning, keywey cutting, 
jreamer sharpening, grinding and 


cutting-olf work 





ABOVE is shown the method of demonstrating the Fisher ventilators 


at the New York show, 


At the right is the blower 
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PANS TECHNOCRACY 
AT METROPOLITAN 
SECTION MEETING 


New York, Jan. 11.—Speaking be- 
fore some 250 members and guests 
of the Metropolitan Section, Society 
of Automotive Engineers, this week, 
Virgil Jordan, president of the 
National Industrial Conference 
Board, and economist of the Mc- 
Graw-Hill publications. minced no 


words in condemning the clamor set | 
Mr. | 


up recently by technocrats. 
Jordan said that a basis for sub- 
stantial business recovery was laid 
last year and an impregnable finan- 
ciay position created. 


The financial tension of a year 
ago has disappeared, and the panic 
phase of the depression is passed. 
A basis for powerful and possibly 
rapid expansion of business is build- 
ing and will be apparent once the 
spirit of enterprise revives. 
one thing most necessary now 
speed recovery is the restoration 
among industrial 
confidence and reassertion of this 
spirit of business enterprise, 

“The automobile industry,” said 
Mr. Jordan, “is almost unique in its 
courageous resistance to the spirit of 
defeatism to which American in- 
dustry as a whole has surrendered 
during this depression, and it de- 
serves our profoundest respect and 
admiration for the undaunted de- 
termination with which it has stead- 


fastly carried forward its efforts to} 


improve the quality and appeal of its 
product in the face of formidable 
difficulties.” 

At. present the public is confused 
and perplexed by a flood of fantastic 









The | 
to | 


leaders self- | 
eaders of self-| wrpg)—The Eisele Motor 








ideas which invariably accompany 
the final stages of a severe depres- 
sion. The country has suddenly 
gone “technocrazy,” while intelectual 
terrorists proclaim the “technocrack” 
of doom. If the hind legs of busi- 
ness men were still hitched to back- 
bones of customary stiffness, the 
spirit of American business enter- 
prise would not stand for this sort 
of nonsense, the speaker continued. 
Our monetary and credit system is 
much more the source of our mis- 
fortunes than are the methods of 
industrial production and manage- 
ment. Better control and planning 
are needed, as well as means for 
protecting the personne! of industry 
against temporary displacement, but 
there is no need to despair of the 
power of business enterprise to deal 
with present faults. Nothing is more 
stupid and inexcusable than the 
prevalent skepticism regarding the 
social value of industrial progress. 
The voice of industry, however, has 
been strangely silent and needs 
vigorous reassertion. Without it re- 
covery is inconceivable. The tech- 
nocrat exploits the apathy and fear 
in the public mind. Engineers have 
a real responsibility in protecting 
the profession from fanaticism. 

David Beecroft, a past president of 
the society and a vice-president of 
the Bendix Aviation Corporation, 
acted as toastmaster. In his re- 
marks he drew attention to the in- 
creasing seriousness of the taxes and 
burdensome regulation now being en- 
forced to the detriment of users of 
automotive equipment in most 
states. He expressed the view that 
the society should organize to take 
2 part in saner regulation through 
co-operation with motor vehicle 
commissioners in various states, 
especially as there is now no recog- 
nized authority to which to turn for 
technical advice in matters of this 
kind. The automotive industry as 
such cannot well handle the situa- 
tion for it is regarded as a preju- 
diced party. 

Others who spoke briefly at the 
meeting included past presidents B. 
B. Bachman and Edward P. Warner. 


The latter pointed out that the 
automotive industry had been in- 
strumental in breaking up two 


previous depressions and ought to 
repeat the performance now. 
Guests of the section who were 
welcomed by the toastmaster and 
responded with brief remarks in- 
cluded Andre Dubonnet of France; 
F. A. Kettaneh, president, Automo- 
bile Dealers Association of Syria; 
George F. Bower, export manager of 
the N. A. C. C. and Arthur A. 
Rowse, director and _ production 
manager of the Morris Motors, Lid., 
England, and a member of the Coun- 
cil of the (British) Institution of 
Automobile Engineers. The last 


mentioned speaker said that exag- 
and 


gerated nationalism tariff 


barriers would not help to solve the 
problems of the automotive indus- 
try either here or in England, and 
expressed the view that the car | 
wanted in England today is not the | 
diminutive type, so long used there, | 
nor yet a car so large as the aver- | 
age American product, but rather | 
something between the two. It 
should, he stated, seat four people 
comfortably, have a 10 h.p. engine, 
be capable of making 60 m. p. h. 
and of traveling 30 miles per U. S. 
gallon of fuel consumed. | 


BELGIUM RAISES GASOLINE, 
KEROSENE IMPORT DUTIES 


Washington, Jan. 11—The Belgian | j 


government increased its import du- | 
ties on gasoline and kerosene, effec- | 
tive January 1, according to a cable- | 
gram received in the Department of | 
Commerce from the United States | 
Consulate in Brussels. The rates of 
duty were increased as follows: On 
gasoline, from 115 to 137.50 francs 
per hectoliter; on kerosene, from 69 
to 112.5 francs per hectoliter. 


HOLDS “OPEN HOUSE” 
Oklahoma City, Okla., Jan. 11} 
Com- | 

pany. recently appointed as Ford | 
and Lincoln automobile dealers in| 
Oklahoma City, held an “open| 
house.” Hundreds visited the show- | 
rooms. 


r 





TURNING BACK the pages of time to thirty years ago, one of the 
original displays this year at the show depicts a motoring scene in 
the early days of the twentieth century. The display consists of a 
group of four animated figures and one of the first cars to carry the 
Cadillac crest, a 1502 model. 


9 


ORGANIZE ELECTROMATIC 
WINDSHIELD CLEANER CORP 


New York, Jan. 11—The Electro- 
matic Windhield Cleaner Corporae 
tion has been reorganized by a group 
of New York business men repre- 
sented by Leo K. Mayer; who is 
actively directing the business. 

This company will market a new 
windshield cleaner blade made of 
cast aluminum and containing a 
heating coil insulated with asbestos, 






|This blade has been invented and 


developed by John Herzog, who has 
several inventions in radio television 
and other automotive products. 

It is claimed for this blade that 
it will not only keep the windshield 
clean during sleet and snow storms, 
but will also eliminate fog or haze 





that gathers on the windshield. 

The company headquarters are at 
121 Ingraham Street, Brooklyn, New 
York. 


NEW SUHR SALESROOMS 
Great Falls, Mont., Jan. 11——The 
Suhr Motor Company, Buick and 
Pontiac dealership, which just 
moved to the new location at 13 
5th St. South, held a formal open- 
ing with displays of the new 1933 


models. The building was formerly 
occupied by the McKinney Motor 


Company. 


$$ 
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Leaders 

in Style and 
Value for 


1933 


@ One look at the new Federal Trucks tells you that 
they have sales appeal, a freshness of styling that 
is indeed new in truck building. 


And with this exterior beauty there is mechanical 
excellence—advanced features of design and 
matchless value that are equally vital in meeting 
the competitive conditions of 1933. 


FEDERAL 





With these new models positively outstanding in 


MOTOR TRUCK COMPANY 


Section B, 3rd Floor, Grand Central Palace 


Room 1547-1549 »« Commodore Hotel 










appearance, performance and all other basic points 
of truck valuation, Federal dealers are certain to 
be out in front in truck sales this year. 


You will want to know more about these new Federal 
Trucks, which make the Federal franchise so attrac- 
tive. If you are in New York during Show Week, 
visit ovr exhibit at the Show, or be sure to see us 
at the Commodore Hotel — but if you don't go to New 
York, write today for the best truck news of the year. 


- DETROIT 

















ADVANTAGES OF ALLOY 
CAST IRON CAMSHAFTS, 
CRANKSHAFTS PROVEN 


(Continued from Page 8) 


a camshaft shows that it must have 
good strength, must be stiff to pre- 
vent excessive bending between 
bearings, the wear-resisting prop- 
erties of the cam and bearings must 
be excellent, particularly at the tip 
of the cam, which is subject to a 
combination of high pressure and 
rubbing action. At the same time 
certain points must be machinable, 
and the metal must have consider- 
able toughness to prevent breaking 
of the shaft by rough handling or 
accidental dropping. | 

These requirements can be met 
with cast iron by the use of sev- 
eral different methods of manu- 
facture: The high streneth and} 
toughness required are secured by 
using an iron with a low total car-| 
bon content with the addition of | 
alloys and by superheating in the} 
electric furnace. There are three} 
methods of manufacture being con- | 
sidered, and the composition of the | 
iron is varied in each case to meet | 
the individual requirements. 

One method of manufacture is to 
cast the cams in sand molds, in- 
Serting chill blocks at the points) 
of the cams, so that these points of | 
high pressure will have the pres- | 
ence of a thin layer of chilled white | 
iron to resist the wear. The depth | 
of chill can be regulated by carying 
the nickel and chromium addition, 
the presence of both increasing the 
hardness of the chill. The distribu- 
tor gear blank, bearings and timing 
gear mounting, owing to their slow | 
cooling in the sand, will come out 
machinable, but an iron with suf-| 
ficiently low carbon content and 
alloy additions to give a strength | 
of 60,000 pounds to the square inch 
and a compressive strength of 
150,000 pounds to the square inch 
will have a hardness around 300 
Brinell. A typical composition for 
this method of manufacture is: 

'=-@. Si Ni Cr Mo 

2.80 2.00 0.75 0.20 0.75 

A second method is to sand-cast 
the cams but use an iron with suf- 
ficient alloy addition so that it will 
develop a hardness of approximately 
360 Brinell, as cast. This requires 
an iron of low total carbon (2.25 to 
2.50 per cent.), low silicon (around 
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mental stage. These two develop- 
ments have come along together as 
the iron requirements are somewhat 
similar; i. e. an iron of high 
strength, good toughness and high 
machinable hardness in the bear- 
ings. An iron of the type described 
'for the second method of crank- 
shaft production, giving a marten- 
| sitic structure in the cast or heat- 
treated state is well suited for 
crankshaft production. A number 
of crankshafts have been made 
using these high strength alloy irons 
and have shown excellent results in 
preliminary tests as well as in 
engine operation. 

One of the big objections raised 
to the consideration of cast iron 
for crankshafts was that the ma- 
terial would not have a sufficient 
resistance to fatigue failure. This 
resulted in a number of preliminary 
tests in which the center bearing 
of a crankshaft was purposely off- 
set 1/32 to ys inch and the crank- 
shaft ‘operated under these condi- 





1 to 1.25 per cent.), 3 to 4 per cent. 
nickel, and possibly with some 
chromium or molybdenum. These 
cams are then annealed by heating 
to 1,600 F. and cooling slowly in the 
furnace which softens them for easy 
machining. The camshafts possess 
sufficient ductility to stand con- 
Siderable straightening in the an- 
nealed condition or _ especially 
while hot. The shafts are finally 
hardened by heating to 1,600-1650 F. 
and cooling in air or with a gentle 
blast, or are given an oil quench 
resulting in a final hardness of over 
400 Brindell, and it is in this con- 
dition that the bearings and cams 
are finish-ground. While these cam 


tions to failure. Very much to the 
surprise of all concerned, the cast 
iron crankshaft operated several 
times longer than a steel shaft 
under similar conditions. These 
tests have led to the assumption 
that these high-strength cast irons 
have much higher endurance limits 
than steel. This is an interesting 


In the table, 9 states. 
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point and needs further analysis 
and discussion. 
Rotating beam fatigue tests on 


steel and cast iron have brought out 
several interesting points and char- 
acteristics of these two materials. 
SAE-1045 steel is commonly used for 
crankshafts, heat treated by quench- 
ing in water and tempering to show 
a tensile strength of 95,000 to 100,000 
pounds to the square inch. In this 
condition, samples run on a rotating 
beam fatigue testing machine will 
show an endurance limit of 48,000 
to 50,000 pounds per square inch, 
thus showing an endurance ratio to 
the tensile strength of 50 per cent. 
This steel possesses considerable duc- 
tility, as shown by the elongation 
and reduction of area, and consid- 
erable impact properties, as indi- 
cated by notch impact specimens. 
Its hardness is slightly over 200 
Brinell, 

In comparison, these special cast 
irons show a tensile strength of 
60,000 pounds to the square inch, and 
elongation of between 1 and 2 per 
cent., practically no reduction of 
area, and notched impact specimens 
would show extremely low values as 
compared with the steel. Neverthe- 
less, this material will show an en- 
durance limit of 30,00 pounds to the 
square inch or higher, the endur- 


ance ratio being about 50 per cent., 
although in some cases still higher 
ratios have been secured. These 
facts make the results of the practi- 
cal test of the offset crankshaft 
bearing more difficult to explain 
and further analysis is necessary to 
throw light on the situation. There 
are several other features of these 
two materials which aid in clearing 
up the mystery. 


(To Be Continued) 


PERMITE ANNOUNCES 
NEW LINE 


A new and complete line of valve 
springs and valve keys has been 
added to the line of Permite products 
manufactured by Aluminum Indus- 
tries, Inc., Cincinnati. 

According to W. E. McIlroy, di- 
rector of distribution for the com- 
pany, the new line will be catalogued 
with the Permite line of valves and 
will be available to the trade in 


half sets. 
In making the announcement, 
McIlroy pointed out that valve 


spring and valve key replacements 
are increasing steadily. For maxi- 
mum efficiency of the motor, re- 
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DENVER BANKERS SEE 
1932 AS PRODUCTIVE 
OF VALUABLE LESSON 


(Continued from Page 3) 
conventions were held but here 
again it was a matter of record that 
the convention delegates did not 
turn out to be spenders. A conser- 
vative estimate has it that the net 
yield to Coloradoans from the tour- 
ist trade for 1932 was scarcely over 
half the figure of such good years as 
1927 and 1928, 

Observers have been content to 
blame the entire situation in Colo- 
rado on the national, even the 
world-wide depression. Possible ex- 
isting contributary causes in this 
section have hardly been thought 
of. This attitude seems to be wear- 
ing off, and business men are going 
at the problem as one which might 
be cured; beginning to feel they do 
not have to sit by and watch its 
devastation. Reports of conditions 
picking up in the East have been 
heartening news to all industries. 

A Denver investment banker, 
James K, Newton of Boettcher, New- 
ton & Co., recently sounded a note 
which gives another angle to the 
reasons for the prolonged period of 
business depression. As quoted re- 
cently in the American Banker, he 
says: 

“I believe our trouble is not en- 
tirely due to overproduction, but to 
the fact that the banking situation 
has been such that it has worked to 
limit consumption. Credit must be 
loosened. We can’t go forward on 
the present scheme of things.” 

Whatever the cause of the present 
state of affairs, Denver business is 
determined to ride it out, not with 
misguided optimism, but with a con- 
fidence that sound business methods 
will eventually weather the storm. 


DISCUSS SHOW PLANS 

Trenton, N. J., Jan. 11.—Members 
of the Trenton Automobile Trade 
Association participated in a din- 
ner meeting Wednesday at the Yard- 
ley Country Club. Business matters 
were given attention. William A. 
Weinmann, president of the associa- 
tion, presided, and discussions were 
relative to the coming automobile 
show. 





pairmen are replacing springs and 
keys with the installation of every 
new valve. 

Also announced by Permite are 
complete sets of bolts, bushings, 
bearings, etc., for steering knuckle 
replacements on Fords and Chevro- 
lets. 

Stocks of these new Permite 
products will be carried in all Per- 
mite warehouses in United States, 
Canada and in Antwerp, Belgium. 





Ten Passenger Car Sales Leaders, December-November,’32 


Returns for today: Delaware, Michigan, Minnesota, South Dakota 
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new development, its wear-resisting 
possibilities have been well demon- 
strated by its application in heavy 
forming dies. 


While the cast iron camshaft is | 


actually in production, the cast iron | 
crankshaft is still in 


the experi- 


S—Studebaker, WK—Willys-Knight, 
*—-Buick, Cadillac, De Soto, Dodge, 
De Soto, Graham, Nash and Willys-Overland. 


| 
| 
| 


A—Auburn, Au—Austin, 
H—Hupmobile, Hu—Hudson, 


and Willys-Overland., 

*+—Chrysler, 
Hudson, 
‘bile and Packard, 


LS—La Salle, L—Lincoln, 


Oldsmobile and Willys-Overland. 


WO—Willys-Overland. 


ti¢Chrysler, De Soto, Graham, 


Graham and Pontiac. 
tBuick, De Soto, Nash, 


Nash, Rockne, Willys-Overland. 


N—Nash, O—Oldsmobile, Pa—Packard, P—Plymouth, Po—Pontiac, Re—Reo, R—Rockne, 
*All cars in this position registered only one. 
***Buick, Dodge, Hudson, Nash, Studebaker and Willys-Overland. 
Pontiac, Reo, Rockne and Austin. 
$Chrysler, Hupmobile, Nash, Oldsmo- 


**Buick, Dodge, Hudson, Studebaker 
§De Soto, Dodge, Franklin, 
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GAIN SEEN BY FISHER 


(Continued from Page 1) 
at the Cadillac luncheon at the 
Commodore today. 
Mr. Fisher pointed out that the 


prediction was built upon informa- 
tion and opinions supplied him by 
bankers, who state that if no more 
business is actually transacted in | 
1933 than was transacted in 1932 
the depleted inventories would re- 
quire an increase in production. He 
told dealers, further, that Cadillac 
estimated, after careful survey, that 
it would have little difficulty in dis- 
posing of 400 Cadillac V-16 models 
this year, and for that reason. had 
set its production at that mark. He 
urged dealers to hold their orders 
closely to needs, 

John C, Chiek, general sales man- 
ager also addressed the dealers and 
complimented them on their show- 
ing in 1932 when he said they had 
obtained 40 per cent. of the available 
business in their price class. He said 
that the time has come to stop wor- 
rying and to devote all energies 
toward making sales. While he did 
not set up as a prophet, he said that 
he felt 1933 would be better than 
1932. 

He urged distributors to direct 
their efforts toward fuller coverage 
of their territory through direct or 
associate dealer. Better salesman 
training, more appraisals and dem- 
onstrations, he pointed out, would 
bring increased sales. 

At the speakers table were: L. P. 
Fisher, president; J. C. Chick, gen- 
eral sales manager; William Wardle, 
comptroller; J. F, Reeder, advertis- 
ing manager; A. L. Randall, New 
York manager; W. B. Herring, sales 
promotion manager; H. L. Donald- 
son, Brooklyn branch manager; 
Earl Thompson, assistant chief engi- 
neer; Charles Sanders, Philadelphia | 
branch manager; C. E, Fisher, New- 
ark branch manager; Don Ahrens, 
assistant sales manager, and C. L. 
Heinicker, regional manager. 





HUGHES PROMOTED 
BY NEW DEPARTURE 


(Continued from Page 1) 
sistant general manager, to the po- 
sition, was announced here Janu- 
ary 9. 

Mr. Page continues as president of 
the company and Mr. Hughes as 
vice-president, a position he has 
held since 1919. Mr. Page returned | 
to Bristol January 1 after an opera- | 
tion in a New York hospital. He} 
planned io visit the New York show | 
this week. 

Mr. Hughes came to New Depar- 
ture company in April, 1911, from! 








was chief engineer. His first posi- 
tion here was that of production 
manager from which he rose rapidly 
to become chief engineer and in 1916 
assistant manager. 

Mr. Page in speaking of the ap- 
pointment said: “Mr, Hughes is 
now considered the best engineer in 
the ball-bearing field—in fact, one 
of the most brilliant engineers in the 
automotive industry, He has had a 
very wide experience in production, 
metallurgy and the fine art of heat 
treating. I cannot stress too much 
the fact that Mr. Hughes has prob- 
ably a greater all-around knowledge 
of the New Departure plant activi- 
ties than any other man.” 


Mr, Hughes has had wide recog- | 


nition for his work in standardiza- 
tion of automobile parts as head of 
the standardization committee of 
the American Society of Automotive 
Engineers. He has been president 
of the American Society for Steel 
Treating, is a member of the Ameri- 
can Society of Mechanical Engineers 
and is creditea with many inven- 
tions in the ordnance, automotive, 


DEPRESSION HAS AIDED 
NATION'S PROGRESS 


(Continued from Page 1) 
date was advanced to Wednesday 
this year. 
The principal speaker of the even- 
|ing was Roy H. Faulkner, president 


|Of the Pierce-Arrow Sales Corpora- | 


|tion. Mr. Fauplknér summed up the 
jactual gains that have been made 
(during the depression and declared 
|that the improvement in engineer- 
ing, designs and selling methods 
connected with the manufacture and 
|Sale of automobiles would not have 
| been accamplished under the easy 


;going days of 1928 and 1929. 


He predicted that in the future 
we will look back on these shard 
years as a blessing more than a 
curse, Durigg this period, he said, 
we have purged ourselves of many 
loose methods which obtained in 
good times and in addition we have 





roller and ball bearing fields. 


FEDERAL DEALERS 
DINE AT COMMODORE 


(Continued from Page 1) 
is planning for the coming year in 
regard to sales policiés. 

Appearance of the 1933 Federal 
models has been given as much con- 
sideration by designers as the per- 
formance qualities of the unit. 
Slanting V-type radiators are used 
in connection with the long stream- 
line hoods and oowls, which are 
fitted with ventilator doors. Fen- 


gone forward with the work of de- 





 aenidy Cieoreds, vice-president URGES LOWER TARIFFS. 


of the American Telephone and 
Telegraph Company also addressed 
the engineers on the subject of “En- 
gineers and Progress.” of the vital necessity of arranging 
Charles F. Kettering, vice-presi- | reciprocal agreements with other 
dent and director of research of | nations which would lower the tariff 
toastmaster of the evening. walls, there would be a very marked 
General Motors Corporation, was | gain in automotive exports. 

— — Mr. McIntosh felt that America 
must “play ball” with the rest of the 
| world if her trade relations are to 
| recuperate from the present slump 
jand strongly advocated mutual tariff 


| revisions on a downward scale. 


——_——_——__—_ 


(Continued from Page 1) 


JOHNSTON-MOODY, PEORIA, 
ADDS CHRYSLER-PLYMOUTH 


Peoria, Hl., Jan, 11—The Johns- 
ton-Moody Company, 1804-10 Main 
St., for ten years Central Illinois 
distributors for the Reo, has added 
the Chrysler-Plymouth line, A year 
ago the firm became dealer, also, for 
the Auburn and Cord cars. J. H. 
Moody will have charge of Reo and 
Chrysler sales; J. I. Bucher, former 
Auburn distributor, continues in 
charge of the Auburn and Cord line, 
and William H. Miller continues as 
general service superintendent. Carl 
Waughtel and Willis E. Moody have 
joined the staff. 


EASTERN RIM .SS’N TO 
MEET AT HOTEL TAFT 


New York, Jan. 11—A meeting of 
the Eastern Wheel and Rim Asso- 
ciation, whose headquarters are at 
139-15 Queens Boulevard will be held 
at the Hotel Taft, Thursday evening 
at 8.30. About twenty members are 
expected to attend. Arrangements 
are being made by Joseph M. Mc- 
Cool, president, and Samuel Glab- 
mas. 








Publication Dates 








CHICAGO 





ders are wide and sweeping, with 
heavy chromium bumpers, head- 
lamps and twin horns. 


N. A. C. C. DIRECTORS 
MEET AND LUNCH 


(Continued from Page 1) 
adjourned for luncheon, after which 
the session terminated, 

Among those present were: Alvan 
Macauley of Packard, president of 
the N. A. C. C., Alfred P. Sloan, 
president of General Motors, Alfred 
Swayne, vice-president of General 
Motors, R. C. Graham, executive 
vice-president of Graham-Paige, C. 
D. Hastings, chairman of the board 
of Hupp, A. J. Brosseau, vice-presi- 
dent of Mack Truck, T. R. Dahl of 
The White Company, E. L. Cord, 
chairman of the board of Auburn, 
A. R. Erskine, president of Stude- 
baker, C. W. Nash, chairman of the 
board of Nash Motors and Byron 
Foy, president of De Soto, and Al- 
fred Reeves and Pyke Johnson vice- 
presidents of the N. A. C. C. 


Show Boosts Attendance 
AtN ew York Showrooms 


(Continued from Page 1) 
sales are reported double those of 
the same period last year. There 
has been a definite increase in at- 
tendance since the show opened at 
the Palace. 

The Cadillac showroom at 70 Co- 
lumbus Ave. also has been especially 
decorated for show week, and at- 
tendance is reported as fine, al- 
though no definite figure on sales | 
Was made public. 

The Chrysler showroom at Broad- | 
way and 56th Street, reports that it| 
has not noticed any definite increase | 
in attendance which could be di- 
rectly attributed tc the Palace show. 
At the De Sota division at the 
Chrysler building it was unofficially 
reported that De Soto up to Tuesday 
night had sold 45 units at the Pal-| 
ace show. 

T. H. Thalheimer, sales manager 
for Graham at 1877 Broadway, re- 
ports that imterest aroused by the 
show has been reflected in in-'| 
creased attendance at the show room 
with actual sales running ahead of | 
the same period last year. This 
show room has Graham Eight chas- 
sis on display. 

At the Hudson-Essex sales room 
1842 Broadway the company has 
been holding a continuous showing | 
of the Terraplane motion picture. 
This feature haz attracted good 
crowds, but orders have not been 
proportionately large. 








j}and 133rd Street, which is consider- 


| showrooms visitors are turning in 


At the Nash salesroom, Broadway 


ably removed from Grand Central 
Palace, it was stated that the week 
started slowly, due to bad weather. 
but that. Tuesday’s crowds were 
inuch better. The spirit of the visi- 
tors is, much better and real buy- 
ing interest has been manifested, 
which resulted in several sales Tues- 
day night and a good prospect list 
has been obtained. 

At the Studebaker show room, 
Broadway and 56th Street, it was 
stated that a normal increase in in- 
terest in the new Studebaker lines 
has been shown and in the Rockne 


at the rate of 4,000 a day. This is 
due to the special Rockne contest 
being conducted from the Palace. 
The number of visitors at Stude- 
baker has not been greater nor buy- 
ing interest stronger than in pre- 
vious years but a good prospect list 
is being obtained. 

Buick reports an increase in at- 
tendance and a generally improved 
activity as the result of the Palace 
show, but up to the present time 





| no definite check on orders is avail- 


able. 
Willys-Overland yesterday at its 


luncheon at the Commodore reported 


that sales of its new products in the | 


New York area over the week-end 
had increased 300 per cent. over the 
same period last year. 


SHOW ISSUES 


Automotive 


Saturday - - - 
Monday ree 


Tuesday - - 


Wednesday 
Thursday - - 


Friday 


OF 


aily News 


January 28 


- January 30 

- + January 31 

- - February 1 

- February 2 

- + +--+ February 3 


Ask for literature giving details of extra distributions 
at hotels, at the shows, dealer meetings, conventions, 
etc., also extra mailings to dealers, jobbers, fleet 


owners, etc. 


Closing Dates: Two days preceding dates shown. On 
advance notice giving exact size of space, copy will 
be accepted up to 9 a. m. one day preceding. 
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MOST MODERN 
CAR IN AMERICA 


Wise dealers are cashing in on public demand 
for the car that fits today’s pocketbooks 


@ Hats are off to John N. Willys for his leadership in 
producing a car with Patented Floating Power at world’s 
lowest prices—lowest time payments—lowest operating 
cost—lowest upkeep. n 
Experienced motorists have been quick to appreciate that 
the new Willys 77, at record low prices, offers even 
greater beauty, finer quality, more brilliant performance. 


Full streamline design— ultra-modern beauty —less 


wind resistance—with no pockets 
to set up retarding air currents— 
speed increased by 5 miles an hour, 


Even the headlamps are smartly 





streamlined, blending with the fender 


Full streamlining re- 
moves ledges and air 


pockets. wider light beam, withlessroad glare, 


contours. These lamps cast a longer, 


Patented Floating Power engine mountings—the great- 
est advance in eliminating motor vibration . . . 70 miles 
New all-steel bodies, 
soundproofed and weatherproofed—quieter, safer, strong- 


an hour—easily, comfortably .. . 


er than the old-style composition bodies .. New double- 





HEADQUARTERS 





WILLYS 


DURING 


drop “X” type frame, for greater strength and rigidity ... 
New steel disc wheels, streamlined to reduce wind resis- 
Four hydraulic shock 
.. 500 Ibs. of excess 
weight eliminated— making the Willys 77 more agile, 


tance, and for quieter action... 
eliminators, for extra riding comfort . 


easier to handle, more economical on gas and tires ... 25 
to 30 honest miles per gallon of gas—four passengers can 
ride for less than a cent a mile for gas and oil. 


The new Willys 77 has scored a smash hit with both 
the public and the industry. Many new dealers are climb- 
ing aboard the Willys bandwagon. 

See the new Willys cars at Grand Central Palace, Space 
A-15. Special displays: Hotel Commodore lobby —304-8 
Madison Avenue, just south of 
42nd Street—Willys Cars, Inc., 58th 
Street and 8th Avenue. 

Investigate the profit opportuni- 
ties of the Willys franchise. Write 
to Willys-Overland, Inc., Toledo, 





Streamlined headlamps 
blend — fender 


Ohio. 
AUTO SHOW WEEK, 


77 Custom Sedan, $475 


HOTEL 

















... it’s new 
from bumper to bumper 
with Patented Floating 
Power at world’s lowest 


WILLYS 77 PRICES 


*395 
‘A75 





Willys 99 Six prices 


$595 to $695 


With Willys-Knight Sleeve- 
valve engine, $100 additional 
(a a nee eR RRR te 


All prices f, 0, b. Toledo, Ohio 





COMMODORE 


